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Welcome to Detroit 
Gaston Plantiff 
Winningham’s Way 
Wild Eyed Wayward 
Green Says 
-_—.eor - 


By 


Chris Sinsabaugh 


RED VESPER never has got 

over the thrills he used to en- 
joy when, as a dealer and dis- 
tributor in Texas and later in St. 
Louis, he came to Detroit to visit 
the factory, look over the new 
models, gossip with the execu- 
tives at the plant, rub elbows 
with fellow dealers on the same 
mission and pick up all the dirt. 
It was like a college commence- 
ment to him, as it was to many 
other veterans of the industry. 
Vesper always has contended that 
this communion of souls was an 
asset that contributed largely to 
the quick development of the 
automobile industry. 
* 


* * 


SO IT WAS but natural when 
be became president of the Na- 
tional Automobile Dealers Assn. 
he should strive to make the deal- 
ers Detroit-conscious and he be- 
lieves that the best way to do it 
is to give them an objective which 
he has found by allocating to 
Detroit the annual meeting of the 
NADA, to be held during the 
week of the Detroit show. To a 
certain extent the Chicago show 
will suffer by the transfer, but it 
is believed that there will be a 
greater attendance of dealers at 
the meeting because of the abil- 


ity of NADA members to kill two | 
birds with one stone—attend the | 


meeting and also visit their re- 
spective factories. 

And, eventually, mebbe this will | 
set Detroit up as the big mecca, 
to which every dealer will go | 
every January, 
the proposition 
permanent motor mart 
capital of the industry. 


in 


Pa 


NOT UNTIL I SAT in as a 
judge in the slogan contest Hud- 
son has put on nationally in con- 
nection with its ruggedness runs 
did I appreciate the interest in 
this demonstration of Hudson’s 
and Terraplane’s intestinal forti- 
tude. 


troit area, 
tributions from more than 3,000 
phrase makers. Which was a big 
showing, because in the Detroit 
area contestants had to go to the 
dealers for the blanks, whereas in 
other sections the blanks are 
handed out by filling stations as 
well, so that in those territories 
the slogan contributions are run- 
ning well over 10,000. 

Coming at this season of the 
year, when the drive is on to get 
the last drop of 1934 business, 
undoubtedly these ruggedness 
demonstrations—there are 17 of 


them—are doing a world of good. | 
Eight of the tests have been com- | 
two | 


pleted as of today, each 
weeks of driving. The lowest 
mileage reported is 10,000 and the 
highest 12,000, and in each terri- 
tory the daily papers have given 


Hudson plenty of space because 


(Continued on Page 16, Col. 1) 


The job I had had to do} 
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GM States Labor Stand 


Car 


Packard Picks Staff for New 


Packer, Slack, INADA to Hold 


Ch ristopher| 
Head Lis 


$6,200,000 Spent for De- 
velopment of New 
Car Line 


Detroit, Oct. 19.—Ap- 
pointment of three execu- 
tives to handle production, 
sales and sales promotion of 


the low-priced new line that 
Packard will introduce around 
the first of the year were an- 
nounced today by the company. 
W. M. Packer, formerly regional 
manager of Chevrolet, will be 
sales manager of this division; 
George T. Christopher, formerly 
Buick factory manager, is named | 
as assistant vice president of | 
manufacturing, and L. W. Slack ; 
has been selected as sales promo- | 
tion manager, coming from Pon- | 
tiac, where he held a similar po- | 
sition. 

Accompanying this announce- 
ment was a statement that more | 
than $6,200,000 is being spent by 
the Packard company this year in 
reorganization and development | 
of plant facilities in preparation | 
for materially increased opera- 
tions next year. While represent- 
ing development work on the re- 


(Continued on Page 17, Col. 1) 


| Car Financing 
During August | 
Drops From July 


Washington, Oct. 19.—- Whole- | 


| sale financing of automobiles de- 


clined from $92,069,965 in July to | 
$86,746,755 in August, according to 
figures just compiled by the de- | 
partment of commerce. At the 
same time, based upon reports of 
456 identical financing organiza- 
tions, retail financing showed a 
drop of from $991,630,687 in July 
to $91,618,666 in August. 


The total number of vehicles |]! 


(Continued on Page 5, Col. 4) | 


Pro Code Vote 
Widens Lead 


In Balloting 


Detroit, Oct. 19—Pro-Code 
voters in the ADN balloting on 
the Motor Vehicle Retailing Trade 
Code sharply increased their lead 
in ballots tabulated up to Thurs- 
day noon, Oct. 18. 

Adding to pro answers to the 
four code questions asked, the | 
votes are 508 “yes” compared to 
295 against. 

On question number one as to| 
whether or not the code has re- 
sulted in financial benefit to you 
since its inception, taking into 


(Continued on Page 2, Col. 5) 





Annual Meeting 
In Detroit in ’35 


Detroit, Oct. 19.—For the first 
time in history, the National 
Automobile Dealers Assn. has 
selected Detroit for its 1935 con- 


| vention, H. H. Shuart, manager, 
| said Thursday. 


The convention will be in ses- 
sion Jan. 14 and 15, and will 
bring together more than 3,500 
of the outstanding automobile 
merchandisers of the country. 

Their selection of Detroit as a 
meeting place is indicative of the 
position the Motor City holds in 
the minds of the men responsible 
for placing millions of dollars 
worth of automobiles in the hands 
of the users, 

Heretofore, their conventions 

(Continued on Page 1, | Col. 3) 


Rufus S. Cole 


| | 





Elected Headi| 


Of Hupp Motor Car Corp. 


Detroit, Oct. 19.—Rufus S. Cole 
has been named directing head 
of the Hupp Motor Car Corp. 

with the title of 
executive vic e- 
president and 
general 
ager, 
to an announce- 
ment at the 
close 
postponed stock- 
holders’ meeting 
held in Rich- 
mond, Va., Oct. 
18. In addition 
R. S. Cole 


of Cole, three} 


new directors were named and 


company officers elected for the | 
| coming year. 


The election of Cole came as a 
reward for years of service with 
(Continued on Page 18, Col. 2) 


The Top Ten 


Passenger Cars 
First Ten in Registrations 
as Reported in ADN Today 


1934 1933 
Pos. Make Pos. 
1—436,859 Ford 227,036— 2 
2—415,189 Chev. $71,632— 1 
3—245,503 Ply. 180,728— 3 
4— 71,4382 Dodge 62,326— 5 
5— 59,611 Pont. 68,120— 4 
6— 55,846 Olds. 28,243— 7 
I— 47,413 Buick 37,0°°— 6 
8— 32,816 Stude. 25,885— 9 
9— 32,010 Terra. 27,456— 8 
10— 20,583 Chrys. 22,759—10 


Total All Makes 
1,417,242 1,051,188 


See complete cumulative 
figures including Septem- 
ber to date, pages 16-17 
this issue. 








man- | 
according | 


of the! 


to the election | 


[Chicago | Don 
| Space Drawing 


_ Set for Thursday 


| Chicago, Oct. 19.—Next Thurs- 
| day has been set as the date 
for space drawings at the 1935 
| Chicago automobile show, 
| announced today by H. T. Hol- 
lingshead, chairman of the show 
committee. The function and a 
luncheon to precede it will be 
| show headquarters have been set 
up. 

Alfred Reeves, vice-president of 
the Automobile 
Assn., formerly National 
mobile Chamber of Commerce, 
and New York show manager, 


present either for the drawings 
or on the day following. In either 
event, he will give the benefit of 
| his advice and experience to the 
| Chicago show committee. 

At the luncheon and drawings 





| represented through factory dis- | 
12, Col. 


(Continued on Page 3) 


NADA Proposes 


Dealer Pact If 
NRA is Dropped 


St. Louis, Oct. 18—Three impor- 
tant announcements followed the 
meeting this week here of prac- 
tically the entire board of direc- 
tors of the National Automobile 
| Dealers’ Assn, Fifty-four direc- 
|tors were present representing 





|| every state in the Union. 


First and of course, the most | 


| concrete was the decision reached 


(Continued on Page 18, Col. 5) 


| with 
bargaining.’ 


it was) 


held at the Congress Hotel, where | 


Manufacturers | 
Auto- | 


Twice-a-Week 
* and Saturday 


LR, 


‘WI 00 ova man? 


$6 Per Year, 10c Per Copy 


(Makes Group 


Bargaining 


Its Policy 


Finds Present Plan Most 
Satisfactory for 


Both Sides 


Detroit, Oct. 19.—Collec- 
tive bargaining not only had 
the complete endorsement of 
General Motors Corp. but 
will be continued regardless 
of the fate of the NRA, Al- 
fred P. Sloan, told employes 
of General Motors Corp. 
this week. Sloan’s statement 
which was mailed to ap- 
proximately 130,000 em- 


| ployes set forth the com- 


pany’s position in terms 
' that could not Fe misunder- 
| Stood... (rare « 

The statement is in the form of 


t printed pamphlet bearing the 
| name of Alfred P. Sloan jr., presi- 


dent of General Motors. 
In a letter accompanying the 
pamphlet, Sloan tells the corpora- 


| tion’s views on collective bargain- 


| ing, in this language: 

“As you know, the subject deals 
the problem of ‘collective 
First, I want to 
make it clear that we, in General 
Motors, recognize ‘collective bar- 
gaining’ as a constructive step 
forward, both for the employes 
and the management. 

“Regardless of any obligation 
that may exist, we propose not 
only to continue the idea but to 
develop it. How much can be 
accomplished will depend upon 
the co-operation of all concerned. 

“To develop the maximum, we 


| must both understand what we 


are trying to do, and how we are 
trying to do it, and then, again, 
we must be patient with each 
other, because we are proceeding, 


sa0w | | in a way, along a new road. Mis- 
has accepted an invitation to be! 


takes are bound to develop and 

mistakes are sure to be made on 

both sides—-that is inevitable—in 
(Continued on Page 2, Col. 1) 





Chasnoles Ad 


| the various makes of cars will be | 


Standard Sedan 
Priced at $540 


Oct. 19.—For the first 
added the 


Detroit, 
time since Chevrolet 
Standard six in 1933, a four-door 
five-passenger sedan is now in- 
cluded in its lower priced line. In 
announcing the new model as an 
addition to the 1934 Standards, 
Chevrolet Moter Co. declares it to 
be the lowest priced four-door 
sedan in the field of sixes and 
eights. Its list price is $540, or 
$100 under the Master four-door 
sedan. 

The major new feature in styl- 
ing is the treatment of the rear 


(Continued on Page 3, Col. 4) 
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GM to Stand By Collective Bargaining Program 


r olicy To Hold Despite C havtclet Invades Baltimore 
Ultimate Fate of NRA 


(¢ lesiiduaed from — 1) 


establishing a new relationship of | working hours, brings forth the | 
this character. However, experi- | instruction: 
ence and co-operation will, “This rule applies to both em- | 
through evolution, correct all this | ploye associations and _ outside 
if we approach the problem in the | labor organizations and must be 
right spirit. enforced impartially. Lax en- 
“From the standpoint of man- | forcement by the management of 
agement, I am extremely anxious | this rule as applied to solicitation 
that every individual concerned for membership in employe asso- 
in management, whole-heartedly | ciations organized for collective 
and with an open mind, co-operate | bargaining, and rigid enforcement 
with the employes in making this | as applied to solicitation by ‘out- 
potential step forward, a real step | side’ unions, is evidence of dis- 

forward.” crimination and illegal.” 
Plan Comprehensive | It is ordered that no case of 


th in-| any kind may be submitted to 
— oo ee outside arbitration without the | This new assembly plant has been opened recently by the Chevrolet Motor Co. at Baltimore, Md. The 


“In the establishment and main- | Specific authorization of the ex- _Plant will supply new cars and trucks for Chevrolet users sin the surrounding area. 


tenance of an effective working | ecutive committee of General |———— a eo” ce 
relationship between management | Motors; that “collective bargain-| cannot be perfected without com- 


and employes, under which the | ing is not fulfilled when the man-| »4n understanding. On the side | Prahes Ask Roosevelt 
be | 


rights and interests of each may ee ae ee of management there might 
be mutually understood and kept | Proposals of e iT | the failure to take advantage of | ° 
in equitable adjustment, employe | Tepresentatives and rejects them”; | t4. natural supervisory contacts | 7 O Withhold ontro Laws 


representation for purposes of and that in cases where amicable in conveying to employes an un- | 


































































































collective bargaining may have | Settlements have not been reached, derstanding of manage- 

an important place, although this | even after disputes have been re-| ont's aims and purposes. Like- By WILLIAM ULLMAN 

of itself will not necessarily in- | ferred to the general manager of| .1.. there might be a lack of aaa . ; : 5 

sure the mutual understanding | the division, employes or their | i nderstandi t ot ae Washington, Oct. 19. — The|in transportation costs and a 

and co-operative attitude essen-|Tepresentatives may refer the ohne — - — aa highway transportation industry | serious curtailment of employ- 

tial to maintaining the most sat-|case to the industrial relations . employes eh ta - | moved this week to forestall en- | ment in the field of truck trans- 

isfactory relations Pa | department, On the employes’ side it may | actment of regulatory legislation | port without a corresponding in- 

“The objective “ean be fully | Have Free-Will be that recognized representa- | at the next session of Congress. | crease in railroad employment. 

served only by having that sym-| On employment, the pamphlet | tives of the employes fail to have,| Acting decisively through the| The committee further cited the 

pathetic intercommunication | declares: 5 or to convey to the management, | agency of the National Highway | fact that both bus and truck 

where there is understanding by| “The law is explicit in its pro-| complete understanding of the|Users Conference, the industry | transport in the last year have 
; a ; ae : | employes’ viewpoint or fail to|laid its case before President | been launched upon new path- 


the management of the employes’ | vision that no one seeking em- eh ob : ‘ : one ” 
: beige ‘ i transmit to the body of employes | Roosevelt with the unqualified ap- | ways under the “New Deal” pro- 
point of view as developed from| ployment shall be required as a/ understanding of the manage-| peal that he make no request to| gram. As a result, it was de- 


ee peg os the ao ao anus Eas Oe te. ment’s viewpoint. ‘Congress for additional Federal | clared, both types of highway 
employes as a wh the aims refrain from joining, organizing | Seek Harmony regulation of _ interstate motor — services are well on the 
and purposes ¢ m-vage-| or assisting a labor organization “Under such conditions there | transport at this time. The com-| way to elimination of improper 
mezt. of his own choosing. | are weaknesses which interfere | mittee which was given an audi-| practices and unfair competition. 
ne f -4. management| “It is important that all em-| With the accurate intercommuni- | ence at the White House on Wed- Placed on this new basis by the 
subseribes tr the uciples of| ployment departments make cation of ideas and viewpoints | nesday represented highway administration's program, repre- 
collective bari ; sa ao way) every effort to hire local em- required to achieve the mutual | users, farmers, shippers, truck = of the industries 
absolves managemeni of inherent | ployes. Only after all satisfactory | Understanding essential to con-| and bus a ‘road inf ee it he on By aaa to 

duties and_responsybilities. available local applicants have|tinuing harmonious relations. | Pointing out the railroad influ-/| give it a thorough trial, 
a “The philosophy and policies of | ence behind the proposal for legis- The committee which laid the 


must be made cle¢ ve | bee ired s 3 : ; 

must bade clear thateoletive | been hired should employment Be gre ase sud nat i | inton to co-ordinate and Fegulate| case of highway transport befor 
sumption of the employe of a/| munities.” should be possible to achieve this | all forms of transport, the com-/| the — was composed of 
voice in those affairs of manage-| NRA code provisions on maxi- harmonious relationship. It is| mittee told the President that | the following: ; 

ment which management, by its| mum hours in exceptional cases,| the duty of every element of the | Such a step could not fail to have oes P. a Indianapolis, 
very nature, must ultimately de-| the pamphlet adds, will not be | ™@nagement to accept the philos- | 2n adverse effect upon qaewe a 2s Ch a ——— 
cide upon its own responsibility. | countenanced without explicit ap- | 0Phy and principles enunciated in ainda ta This —. - o AP on ‘ve ieee ot 
It does not mean collective em-| proval of the executive commit-| this statement of policy and to be | cripe 2 oe . | keane Ware Bureau Federa- 


ployer-employe management and/|tee through the vice-president. | Suided thereby in all dealings 








'tion; Fred Brenckman, Washing- 





must be limited to employer-| On discharges, the pamphlet| With employes. The management | ¢. ‘ : ; 
employe relationships. ‘sets forth that “the decision to| iS convinced that, given sincere | Graham Dealers + sepeenensnnve of Se 
kes : +|and patient effort on both sides, Visiting Fact Grange; Arthur M. Hill, Charles- 
Ban Arbitration discharge an employe must rest | ” ish ns AaClOPy | ton, W. Va president of the Na- 
upon clear and explicit cause and| there is no reason why problems; )etroit, Oct. 19. — Fifty-five tional Association of Motor Bus 


“While management should ex- 
s : must be reasonable.” arising out of relationships with | dealers from the Pittsburgh dis- 


haust every means in endeavor- 
E cee ae ae employes cannot be satisfactorily | trict of the Graham-Paige Motors 
ing to settle all problems of em- The law, it is pointed out, pro- adjusted within the organization.” 


Operators; Ted V. Rodgers, Scran- 


Corp. arrived in Detroit on Wed- | ton, Pa. president of the Ameri 





ployer-employe relations which hibits discharge of employes be- ‘ : can Trucking Assns., Inc.; and 
may arise, it cannot agree to sub-| cause of affiliation or non-affilia- 7 ; nesday to spend the day at the Roy F. Britton, Washington, di- 
mit to arbitration (which is a| tion with any labor or employe D. W.. Atkinson ey meet Graham officials! pector of the National Highway 
surrender by both sides to the| organization. eee # ; ( , | ana Grive away new Cars. | Users Conference. 

y Sparta, Mich. Oct. 19--D. W.| On Thursday, a similar meet- 


authority of an outside agency) | Must Show Cause Atkinson, 72, one of the founders 


any point at issue where compro- ing of 43 dealers from the Boston, 


“The prohibition,” the pamph-| of the Sparta Foundry, manufac- oe 
mise might injure the long term | et says, “places an added re-| turers of automobile accessories and | Albany a SS 
interests of the business and sponsibility upon the manage- | castings, died at his home Oct. 11.| was held. Each week, for the 


therefore, in turn, damage the : fi e .,| Atkinson was the first general man- | past several weeks, has seen sev- 
. ment to furnish clear evidence ager of the foundry and was at one| eral of these dealer groups come 


Pro Code Vote 
Widens Lead 


mass of employes themselves. > justificati is- | 4; 

“This P rn gen in any way mean oh = regent ~ on time the secretary-treasurer. He! to the Graham factory to get) ° 

h E ce eg |; charge of any employe. was also instrumental in organizing | grst hand information on how a| n a oting 
that controversial questions of| On the general subject of col-| the Sparta Coach & Body Co., of , 


FACT, such as. discrimination ‘ amesnken’ a : | Graham car is built, to meet with 
lective bargaining agencies, the} which he was chairman of the board | the executives of the corporation, 


cases and questions of layoff, may | message informs: at the time of his death. Surviving | 4 to drive away new Graham 
and to 





| (Continued from Page 1) 


NOT frequently be more amicably| “The fact that employes become | besides the widow are two ee ; consideration any extra overhead 
and speedily settled through an| members of an employe associa- and a ee . — 7 | charges, detail work or cost of se- 
impartial, competent, fact-finding | tion, or of an outside union, does | curing business the votes total 108 


“ves” and 76 “no”, 

On question number two as to 
whether or not in the dealer’s 
|} opinion 90 per cent compliance 


agencv having the confidence of | not of itself make such associa- 
both sides. tion or union the agent of these 


“Employes must be given entire | representative groups of employes Revised Ballot Returns 


freedom with respect to the selec-| for collective bargaining pur- 





tion and form and rules of their) poses.” 1—State whether or not the code has resulted in financial | can be obtained, the votes total 
organization and their selection The general philosophy of the benefit to you since its inception, taking into considera- | 110 “yes” and 71 “no”. Three did 
of representatives. corporation is set forth in an tion any extra overhead charges, detail work or cost of not answer the question. 

The excerpts give the general | introduction. That philosophy is: | securing business? On question number three—as- 


suming that all marketing provi- 
sions of the code were eliminated 
and only wages and hours provi- 


and basic policies to be followed. “The management of General |}) Yes—108 No—%76 No answer—0 


2—State whether or not in your opinion 90 per cent com- 
pliance can be obtained? 


On the matter of union or non-/| Motors is conscious of the fact 
union employe representation, the/| that it cannot get along without 








instructions are specific. labor any more than labor can Yes—110 No—71 No answer—3 sions remained, are the dealers 
_ Coercion Taboo — get along without management. 3—Assuming that all marketing provisions of the code were willing to contribute and pay 
Quoting from the President’s| Both are in the same business | eliminated and only wages and hours provisions remained NRA wages and hours, 80 
Automobile Settlement, the pam-/ and the success of that business | are you willing to contribute and pay NRA wages coal answered yes, 90 no and 14 did 


not answer the question. 

On question number four, are 
the dealers satisfied with the code 
| as it now stands and if not. what 
| would you suggest to improve it, 
80 offered suggestions, largely 
urging more rigid enforcement, 18 
had no solutions to offer and four 
did not answer. 


phlet points out that, “coercion | is vital to all concerned. At times | hours? 
by unions as well as employers” the employes and the manage- aig y y 
is banned, and asks that all| ment may have different ideas as e—Are ¥ Lemar. ee d -_ oe | If not 
“cases of attempted coercion by| to various matters affecting their | ot eo “re bot st phe 2 oe . ae — : 
outside unions to force employes| relationship. This divergence of ||| . va = ae 90 ee : er—14 
to join them should be investi-| ideas may result from lack of = aha eamineaie ethane’ code ae 
fe i ia > ‘ -| e « J S. 
gated and referred to the indus-| understanding and in such in-||| Yes—162 No—18 No answer—4 


trial relations department of the| stances may be cleared’ up)|]| : ae ‘ 
“ corroration at Detroit, if found to| through some _ process which | a Se: — > code authority 























be true.” brings about a mutual compre- 
On the other hand, the rule of | hension of each other’s problems. eee —— No 3 a ill be f d 
the Automobile Labor Board on| “Employer - employe relations 182 revised ballots to Oct. 18—12 noon Voting Ballot will be found on 








solicitation of membership during| are human relations and they page 12 this issue 
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Holds Code Re Represents _ 
Will of Most Dealers 


Madison, Wis., Oct. 19.—Validity of the state recovery | 
act and the automobile retail code adopted under its pro- | 
visions was sustained Oct. 16 by Circuit Judge A. G. Zim- | 
merman. He dismissed the complaints of the Henneman | 
Motor Co., Chippewa Falls; the Edwards Motor Co., Bailey | 
Motor Co., and King-Braeger Motor Co., Milwaukee, oak 
the Gibson Auto Co., Inc., Oshkosh, who brought suit to 
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Wisconsin Law and Dealer Code Upheld in Court ; 


rer Standard Sedan 





determine the constitutionality of the emergency legisla- 
tion and specifically upheld the@—-———— | 


price fixing features of the code. 
His decision will be appealed to 
the supreme court for early de- 
termination. 
Majority in Favor 

Zimmerman held that the “pre- 
ponderant majority” of approval 
of the industry and other statu- 
tory requirements were complied 
with in adoption of the code. In 
sustaining the provisions fixing 
maximum allowances on used cars 
and prohibiting sale of new cars 
below listed factory prices, his de- 
cision said: 

“In fact, it would seem that the | 
main and guiding purpose of the 
law and the code provision as to | 
prices, was for the purpose of 
stabilizing the industry and pre- | 
venting, so far as possible, the 
ruinous effect of unfair trade 





practices in vogue by reason of 
the price-cutting facilities in con- | 
nection with the variations of 
payments for used cars, and thus 
demoralizing the industry.” 

The decision pointed out that 
while certain rulings and inter- 
pretations of the code authority 
“are apparently quite subject to 
proper disapproval,” they are not 
part of the code and may be 
brought to the governor’s notice 
for correction. 

Code is Self Rule 

“It is quite significant,’ Zim- 
merman held, “that under the 
statute the governor does not 
propose codes. The codes are pro- 
posed by the preponderant ma- 
jority of the industry to be af- 
fected thereby, and the mere fact 
that the industry has, in effect, 
prepared its own code, and that 
a preponderant majority have ac- 
quiesced therein, and has asked 
the governor to approve it, is in 
itself strong evidence that the 
code as promulgated is fair, rea- 
sonable and necessary for the best | 
interests of those engaged in the 
industry and incidentally by rea- 
son there also for the best inter- 
ests of the public in having the 
trade stabilized.” | 

Answering the contention that | 
the recovery act constituted | 
illegal delegation of legislative | 
power, to other the court pointed 
out that in “recent years there 
have been numerous occasions of 
delegation of legislative powers 
and that the course taken by the 
legislature merely stating the 
broad general terms for code 
making purposes was the “only 
practical method.” 

Assessments Valid 

The assessment provision re- 
quiring the industry to pay ex- 
penses administering the code, 
Zimmerman declared, is valid, and 
in line with the same principle ap- 
proved by the supreme court in 
requiring industries to pay the ex- | 
pense of their own investigation. 

That the public interest is not | 
protected in the state automobile 
code and the public has not ac- 
cepted it, A. Gibson jr., of the Gib- 
son Auto Co., Oshkosh, testified 
Oct. 12 in challenging the con- 
stitutionality of the code and the 
state recovery act. 

Gibson objected primarily to the 
price fixing features of the code, 
declaring prospective customers 
resent the maximums allowed on 
used cars to be traded in to the 
extent of “walking out” on deals. 
He estimated that his firm has 
lost at least 200 new car sales 
because of the code. 

On cross-examination, Gibson 
admitted his company, which has 
several branches in the Fox river 











| pleted, he declared. 


| test case. 


| visions by NRA, if it materializes, 


valley, has made a profit “in spite 
of the code,” but “not half as 
much as we should make,” he 
contented. He denied that he is 
interested solely in his own busi- 
ness at the expense of the finan- 
cial success of other dealers. 

L. D. Frint, Milwaukee dealer 
and deputy state administrator of 
the automobile code, testified Oct. 
11 that business has improved | 
since the code was adopted, while 
L. C. Whittet, state administra- 
tor, declared a “preponderant ma- 
jority” of the Wisconsin automo- 
bile industry favors the retail code 
adopted under the state recovery 
act. 





Profits Better 


In support of his claim that 
business has improved under the 
code, Frint testified that more and 
more retail firms are getting back | 
“into the black” and that payrolls 
have grown. In his own business, 
Frint said, expenditures have in- 
creased by $28,000 and 50 to 60 
per cent more employes are on 
the payroll. For five years before 
the code was adopted, he said, the 
banking status of automobile 
dealers had grown steadily worse. 

Excessive allowances on “trade- 
in” cars may wreck an automo- 
bile dealer, M. E. Peters, St. Louis, 
Mo., secretary of the National Au- 
tomobile Dealers’ Assn., declared 
in testifying. Extremely keen 
competition in the automobile 
field caused dealers to allow much 
more for used cars applied as part 
of the purchase price than could 
be secured by sale of the used au- 
tomobiles, with the result that 
capital of the dealers was de- 


Four Firms Named 
The Henneman Motor Co., Chip- 
pewa Falls; the Edwards Motor 
Co., Bailey Motor Co., and King- 
Braeger Co., all of Milwaukee, 
also presented testimony in the 


Trucking Code Rates 


Held Not Price Fixing 
Washington, Oct. 19.—Aband- 
onment of code price fixing pro- 


will have no bearing whatever 
upon retention of minimum rates | 
among the requirements of the| 
trucking industry's code. 

This flat answer is given by 
National Code Authority mem- 
bers to the question that has 
arisen as to the relationship of 
this code provision to NRA’s 
policy on price fixing. The point 
is made in explanation that the 
trucking code does not provide 
for price fixing. 


Toronto ie Dates 


Toronto, Ont., Oct. 19 (UTPS) .— 
It is announced that the annual 
automotive show to be held in Tor- 


onto under the auspices of the 
Canadian Automobile Chamber of | 
Commerce, will be held in 1935 
from Jan. 12 to 19, inclusive, in 
the Automotive Palace on _ the 
grounds of the Canadian National 
Exhibition. It also is announced | 
that J. L. Stewart, secretary of the 
chamber, has been appointed man- 


1935 show again. 


ager of the 


Austin ‘Orders 

Butler, Pa., Oct. 19——-The Amer- 
ican Austin Car Co here, entering | 
the fourth quarter of its fiscal year, 
this week, had on file the largest 
number of orders for bantam auto- 
mobiles in the company’s history, 
according to a statement by R. O. 
Gill, general manager. The factory 
is working full time. 





map published Sept. 
United States department of agri- | 
culture, 21 states were 
|}in the affected 
shown 
| the map illustrated here. 


car registrations in the first eight | 
months of 1934 increased 43 per 
cent over 1933, while in the states | 
outside of the drought area, the 
industry increase over 1933 was 
only 32 per cent. 
been made by the Hudson Motor 
Car Co. which points out that 
Terraplane and Hudson made an 





For the first time since the introduction of the Standard Six line the Chevrolet Motor Co. now offers 


a sedan model in this lower price array. 


Pontiae’s Sales 
At Chicago Fair 
Double Last Year 


Chicago, Ill., Oct. 19. Retail | 
sales of new Pontiac automobiles | 
made at the Pontiac Motor Co.’s | 
exhibit in the General Motors | 
building at A Century of Prog-! 
ress have been more than twice | 
as great this year as they were 
for the same period of 1933, ac- 
cording to records compiled by | 


the 
an 


end, where 

tend low in 
tour to cover 
chassis. 


body 


cover, 
sweeping effect. 


and provides a 


The 


unbroken con- 
the back of the 
This construction does | 
away with the rear cross-member 

smooth, 
rear tire | 
carrier and the rear bumper sup- | 
ports extend through openings in | 


(Continued from Page 
panels ex-| material of a new shade and text- 


Th » new model shown above is priced at $540. 


‘Chevrolet Adds Seden 
To Standard Line at $540 


1) 


ure, set off by harmonizing head- 
lining. 

Equipment features include an 
adjustable sun-shade at the driv- 
er’s seat, button type latches for 
locking all doors, dome light, and 
rear window curtain. The front 
doors are equipped with no draft 
| venti-panes, fitted with exterior 
rain shields. 


the exhibit management. | the body panel, as does the gaso- 
At the close of business yes-| line tank filler-neck. 
terday 133 bona fide retail sales Comfort for rear seat pas- | 


of Pontiac cars had been made 
by the company’s: salesmen and | 
attendants at the fair, Last year) 
on the same date the actual num- | 


by provision for 


ber of sales made since the op-| 
ening of the fair was 64. The! 
increase this year is made in the | 
face of the 29 per cent drop in| 
the attendance figures at the Cen- | 
tury of Progress. 


by means of deep recesses in the 
sides of the body above large arm 
rests. Upholstery is of mohair | 


Hudson Drought Survey 
Shows Sales Unaffected 


4 Drought States, September 6, 1934. 





A survey made by the Hudson Motor Car Co, of car sales in the gray 
looking drouth area on this map showed only the whiners should 


go somewhere and dry up. 


even better showing in the 
drought states, than the industry 
did generally. 

In the affected drought area the 
sale of Terraplane and Hudson 


Detroit, Oct. 19.—In a drought | 


28 by the 


included 
area. These are 
in the shaded section of 


1933, while the increase in Terra- 
plane and Hudson sales in the 
unaffected states was 57 per cent. 
| Government money in the form 
of corn-hog allowances plus the 
increased prices on farm prod- 
ucts generally are credited as be- 
ing responsible for a great part 
of this showing according to sta- 
tisticians of the Hudson Motor 
Car Co. 


In these 21 drought states, new | 


This study has 








cars increased 94 per cent over | 


| sengers is improved, it is claimed, | 
extra leg room, | 
the back of the front seat being 
| deeply recessed, giving plenty of | 
space for a _ built-in foot rest. | 
Maximum elbow room is obtained | 


| satisfaction 


Willys Reports 
Good Response 


From Customers 


Toledo, O., Oct. 19.—Following 
the court order permitting the 
resumption of production by Wil- 
lys-Overland the factory has been 
visited by quite a few of the big 
distributors, who have assured 

David R. Wilson, president, that 
there is an active market await- 
ing the resumption of assembly 
activities. 

In addition there 
voluntarily written 
owners of 77 models, 
over the 


are many 
letters from 
expressing 
perform- 





|ances of their cars. 


So Wilson 


| is sanguine as to the future. 


Willys-Overland will be in the 
big shows of January, space al- 
ready having been applied for. 


| 100 Attend Bendix 


Carburetion Meeting 


Detroit, Oct. 19.—More than 400 
men were at a technical meeting 
of service men of the passenger 
car and ‘truck maintenance group 
held at the station of The Bendix 
Brake Co. at 5750 Cass ave., 
Wednesday night. 

The meeting was conducted by 
A. H. Winkler, motor fuel sys- 
tems technician of the Bendix 
Products Corp., South Bend, Ind. 
The meeting had to do with the 
subject of carburetion and the 
servicing of present day automo- 
bile engine fuel systems. Many 
in attendance were representa- 
tives of the trade from points 
outside of Detroit. 


Fight Truck Control 


Indianapolis, Ind., Oct. 19.—At- 
tempts to put through Federal 
regulation of the motor truck indus- 
try will have the opposition of the 
National Industrial Traffic League, 
according to R. B. Coapstick, traffic 
manager of the Indiana State Char 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
predjudice. It will confine itself to the up-building of 
5 ; _ the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 
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GM Assumes Leadership 


ee Motors assumed leadership in a new direc- 

tion this week with its flat statement that collective 
bargaining with its employes in the future would be the 
policy and aim of the corporation. This is no idle gesture. 
The elections of employes’ representatives will be in the 
hands of independent authorities. 


“Employes,”’ says the pamphlet announcing the “new 
deal” for workers, “‘must be given entire freedom with re- 
spect to the selection and form and rules of their organiza- 
tion and their selection of representatives.”’ This state- 
ment is in a sense an order to all foremen and other un- 
der managers from the president down to keep their 
hands off. In the past much of the misunderstanding be- 
tween labor representatives and the corporations with 
which they were attempting to deal, has been caused by 
a misunderstanding on the part of foremen and others 
who felt that collective bargaining would cut in on their 
prerogatives. 


The General Motors statement to employes this week 
is most sympathetic and sincere. It is a statement reflect- 
ing the most enlightened American employers attitude to- 
ward those whom he employes. It is our belief that under 
this plan GM workers will feel encouraged to select the 
highest type of representatives with the result that any 
question under dispute will be disposed of peacefully and 
intelligently. The plan we feel should also bring about the 
elimination of union racketeering which in the past has 
harrassed the employe as well as the employer. 


Employes and employers are equally dependent upon 
one another. Prosperity for one means prosperity for 
the other and likewise lean years for one means lean years 
for the other. It is fitting, then, that common ground 
should be found whereon they can discuss their mutual 
difficulties. General Motors much to its credit has pro- 
vided that ground. We trust that employes will make 
peeetions of representatives who will reflect equal credit 
to them. 


Shall We Go Back to the Old Game? 


ILLIAM OGG FITZGERALD, with his usual elan, 

has sketched the cartoon at the upper right hand 
corner of this page which is reminiscent of the old pre- 
code days. In this picture two of the dealer-players have 
resorted to marked cards, hidden aces and buried kings, 
just as in the old days, an over-allowance, a crafty dis- 
count, a phony advertisement were resorted to by many 
“dealers” in an effort to win business. 


In every competition from cards to football or interna- 
tional cup races there must be rules. The dealer code 
merely provides rules for fair competition. We would like 
to ask any dealer opposed to the code if he would sit in on 
a poker game without first asking the rules of the house 
and the limit of bidding? We would like to ask any dealer 
opposed to the code if he would want to go back to a 
poker game where the players could use marked decks if 
they chose? If he would we could judge that he must be 
auite adept with marked cards or loaded dice. If he would 

be truwe may we ask why does he want to drop the rules 


On the other ..in his own game—the game from which 
the Automobile Labo: ~ 


solicitation of membership dur...,, 


FREE 


AIR 


By Cliff Knoble 





AN encouraging thought about 
the automobile business is 
that dealers will probably be able 
to make money in spite of the 
factory's efforts to help them. 


4 * * 


Advice to Salesmen 


“DON’T TRY to tell the man 
who is trying to tell you some- 
thing, that you know more about 
it than he does.”—F. H. Scott. 


# tk * 


ONE OF THE most aggravat- 
ing things about salesmanship is 
the ease with which you can sell 
the man who has no money to 
spend. 


% * 


“GOODRICH Markets Wheel- 
barrow Tube”--says a newspaper 
headline. And that should inter- 
est certain owners who would 
really rather have a good wheel- 
barrow than the car they’re at- 
tempting to drive. 


% 


Nominations for the Most Useless 
Thing in the World 


A POLITELY honked request 
for room to pass, when the car in 
front is driven by a road-hog. 


* cS * 


WHEN A CANDIDATE is so 
mentally impoverished that he 
ean think of no telling reason for 
his own elevation to office, he 
usually allies himself in some 
fashion to our chief executive and 
begins to bawl “Stand by the 
President.” 


Suggestions to Service Men 

KNOCK EVERY CAR except 
the one sold at your employer’s 
place of business. It’s wonderful 
salesmanship to let the owner 
know how much better sense he’ll 
show when he buys your car. 


% * 


WAIT ’TIL YOU see the ad- 
jectives in the new car advertis- 
ing. The car that only “sets a 
new standard of value” will be 
practically a fizzle. 


* * * 


Life’s Jolliest Moment 
When your gas tank runs dry 
as you're going down hill toward 
a filling station. 


* * 


YOU'VE GOT a real self con- 
trol if you can keep from push- 
ing the floor boards while riding 
with a rotten driver. 


4 * # 


“OLDSMOBILE SALES Twice 
Last Year” reads a headline in 
the Detroit Times. Golly! Two 
sales in one year. That’s a 
record. 

OBEDIAH TUNKPENNY, 
who devised the gravy-colored 
vest, now announces an amber- 
colored necktie and dress shirt, 
made of fire-and-waterproof cell- 
uloid, designed especially for the 
socwety tobacker-chawer,” a poor 
fella who's never had no interest 
tuck in him before.” , 


“EASE OF STEERING Impor- 
tant Factor,” reads the headline 
on a so-called press story. 
Gawd! Next thing we 
someone will be reciting one 


know, 
of 


the ten commandments as a news | 


item. 

EVEN ROLLER skating would 
be popular, if it offered a chance 
to display a smart costume. 


a * 


ELEVEN PER CENT more 


men are crazy than women. See 
what the easy-payment plan 
doing to us? 


is 
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Old Game with Aces Wild 


and Over Plentiful? 


In This 


The views expressed in this 


and do not necessarily coincide with those of the editors. 


Corner 


column are those of our readers 
Readers 


are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 





Drop a Stitch In 


Far be it from me to stick my 


gourd out where it hasn’t any busi- | 
ness protruding, least of all as far | 


as the publishing of an excellent 
trade newspaper, or 
concerned. 

However, I have noticed that the 
last several issues of ADN have 


come in what might be called loose | 
leaf fashion, or without any stitch- | 


ing of pages. 


This may not be a serious matter | 
only | 
by a single individual, and then filed | 
ours, | 


in cases where ADN is read 
away, but in a_ place like 
where each copy is routed to, and 
eagerly read by a large group, the 


lack of a few stitches in time be- 


comes relatively important, if each | 


copy is to be preserved intact until 


it reaches the end of its course, and | 


is deposited in the library. 

I trust this suggestion will be re- 
ceived in as kindly a spirit as it is 
transmitted. 


With kindest personal regards. 


" on 
Take "Em Off 

This letter is from me personally, 
I am a salesman for above company. 


Your editorial in ADN issue of | 
Sept. 15. 

“Let’s Take Off the Whiskers,” 
has my endorsement. I have been 
connected with the auto industry 
since its infancy in this country, 
over 35 years, and have always con- 
demned this f.o.b. practice and de- 
ception; I say deception because I 


-| notice the f.o.b. or ($ 000 and up 

My | at Detroit) are always in very small 
letters, hardly noticeable. 

We have some posters in our 

windows now, (sent to us by the 


factory). 
SAMPLE 


NX 
% Fit DEPENDABILITY 





This car delivers in our zone for 
considerable more. Suspects come 
in every day and ask “where’s that 
Now right away I 


magazine is | 


am up against it, and of course 
| have to go through the regular ex- 
| planation, which makes one feel 
cheap and apologetic. 

The suspect in most cases an- 
swers: “Oh! I thought it was 
$888, well that’s different” or words 
| to that effect. 2 

We have tags on all our cars giv- 
ing the delivered prices at your 
door. The window posters just 
lure them in, and from my experi- 
ence makes it harder for the sales- 
man instead of helping, and I notice 
that more and more dealers are ad- 
vertising delivered prices, which 
really is all the prospect cares about. 
| Keep your good work up and Take 
Off the Whiskers._-N. K. Townsend, 
Kearney, N. J. 


|*=n word in 


edgewise” 


: By the Publisher 
R. E. Powers, Public Relations De- | y 
partment, B. F. Goodrich Co., Akron, 
Ohio. 








Recent callers at 

Where To the White House 
Now? (and there have been 
plenty of late), in- 


cluding important bankers, indus- 
trialists and publishers (like Mr. 
Hearst) have come away like 
Brer Rabbit, “sayin’ nothin’” but 
with a contented smile on their 
face and lighter step, as if they 
had “hitched up their galluses.” 
To which some editorial commen- 
tators are pointing as an indica- 
tion that the genial president is 
somewhat of a super-salesman or 
an amazing diplomat, however 
you choose to view him. Only 
those who do not think in the 
Roosevelt manner can be misled 
| by these editorial deductions, be- 
cause the man has not changed 
nor have his policies—the change 
| has come in the men who get his 
viewpoint face to face. 

* * + 

| IT HAS ALWAYS been a lit- 
tle puzzling to me to understand 
some of my friends who have 


(Continued on Page 16, Col. 4) 
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Edgewater Ford Pushes Neighborhood Sales Plan 


25 Stations Now Operating; 
Adding Two More Weekly 


By A. ‘W. DONOHOE 
New York, Oct. 19.—Following the example set by head- 





quarters, the Edgewater, N. J., plant of the Ford Motor | 


Co., has concentrated its activities toward the creation of 
Neighborhood Sales-Service stations. To date there are | 
twenty-five of these new type dealerships in operation | 
througout the metropolitan area. Although only one of | 
these stations, that of the Watson-McKenna Co., is lo- 


cated in New York City proper, there are many springing | 
up in the territories immediately®— 
surrounding the city. 12. Brooks 

Westchester, Long Island and| 7 
New Jersey are the favored loca- 
tions because of the residential! J, 
character of these suburbs. Deal- 
ers in these sections are enjoying 
a steady flow of gas, oil, lubrica- 
tion and repair business brought | 
to them through the medium of 
the neighborhood sales - service 
plan. 

One dealer mentions the privi- 
lege of charge accounts, enabling 
the car owner to pay monthly 
bills covering the entire main- 
tenance of his car, as being an 
excellent method of maintaining 
constant contact with prospects 
for new cars, in addition to bring- | 
ing home the 70 per cent of main- 
tenance charges which the Ford 
Co. claims the conventional type 
of dealership never receives. Car 
owners, in this section, are ex- 
pressing their pleasure in the op- 
portunity of having their cars 
maintained, repaired and refueled 
at a station which they know to 
be a reliable new-car dealer. 

The Edgewater plant keeps two 
men working full time, pointing 
out the advantages of the neigh- | 
borhood'§ sales-service plan to 
dealers and assisting them to| 
choose sites. In some instances | 
the factory representatives have 
found a favorable location and 
then have gone to the dealer and | 
sold the idea. 

After the location has been de- | 
cided the Ford men continue to 
assist the dealer in his set-up v 
and organization, making the} 
most of their experiences in other | 
sections where similar stations 
have already derived benefit from 
the new plan. The gas and oil 
companies here have recognized 
the value of this new outlet for | 
their products and are co-operat- 
ing to full extent. 

Since the Ford Co. has advo- 
eated this new method of sales 
and service, super-service sta- 
tions have been opening at the 
rate of approximately two a 
week. During the past two weeks 
eight have been opened. Accord- 
ing to plans of the service depart- 
ment at Edgewater, 15 or 20 more 
will be opened for business dur- | 
ing the next 30 days. This is in- 
dicative of the momentum being 
gained by the neighborhood sales- | 
service plan in the metropolitan 
area, 

The following stations have al- 
ready been opened and are doing 
a highly favorable business: 


Motors, 
13. Laurie Motors, Denville, N 


14. Hartmier & Riger, 


VELOCITY OF DRIVEN 


rt Fok Be FOR DRIVING 
SHAFT SPEED OF 


1000 R.P.M. 


Dealer and Location of N.S. S 
1. Geo. E. Mole, Inc., Farm- 
ingdale, L. I., N. Y. 


2. Glamore Motors, Central 


Islip, L. L., N. Y. 

3. Watson-McKenna Co., New 
York City. 

4. Varley Motor Corp., Dobbs 


Ferry, N. Y. 

5. Verner - Cadby, 
Grove, N. J. 

6. Jackson Auto 
on-Hudson, N. Y. 

7. Haggerty Sales & 
Ogdensburg, N. J. 

8. Northport Auto, 
NW, ¥. 

9. Curth 


Inc., Cedar 


Co., Croton- 
Service, 
Greenlawn 


Motors, Hicksville, N 


Clifton, N. | 


| 
| 


19. W. Sulzberger, Wallington, 
N. J. 

20. East Orange Motors, East 
| Orange, N. J. 

21. Galloway’s Garage, New- 
| burgh, N. Y. 

22. Community Motors, An-| 
sonia, Conn. 

23. Community Motors, An- 
sonia, Conn. 
24. Naugatuck Fuel Co., Naug- 
atuck, Conn. 

25. Naugatuck Fuel Co., Naug- 
atuck, Conn. 


Pater- | 





, 
son, N. J. 


15. Ransley Motors, South Or- 
N. J. 


Belleville Motors, 


as 


" Nutley Motors, Nutley, N. J. | 


. Greenville S. & S., Jersey 


City, N. J. 


Belleville, 


Retail and Wholesale Car 
Financing Off In August 


(Continued from Page 1) 


financed at retail during August 


is given as 245,799 which com- 
pares with 265,147 in the preced- | 
ing month. Of this gumber 44.5 | 


per cent were new cars, 53.6 used 
vehicles and 1.9 per cent unclassi- 
fied. The actual totals 
class, respectively, were 
131,905, and 4,592. 


New car financing involved a 


| total of $59,822,255 or an average 
| of $547, the latter figure compar- 


ing with an average of $543 in 
July. 
financing at retail for August was 


$30,153,258, an average of $229 per 


VITAL 


Better j in any drive! 


CONVENTIONAL UNIVERSAL JOINT -- SHAFT ANGLE 30° 
[Ee eenningemreseennenome=an Cone REVOLUTION TION - 





CARDAN JOINT 


BENDIX-WEISS 
OL 
Universal Joint 





DEGREES 


A 


in each | 
109,302, 


Dollar volume of used car | 


vehicle and $4 car higher 
than in July. 

For the first eight months of 
the year, wholesale financing at- 
| tained a total figure of $735, 462,- 
| 726, while the aggregate figure fer 
retail financing was $647,022,335. 
| Comparative figures from the 
| Same number of financing organ- 
| izations are not available for the 
entire eight months’ period. They 
|are given, however, for August, 
1933, in which wholesale financ- 
ing reached a total of $60,705,795, 
|and retail, $74,813,725. 


per 





to front wheel drives and rear wheel 
drives with individual springing — 





‘. 
Po 








SONSTANT-VELOCITY universal joint, of endur- 
ing strength, simple design and reasonable cost— 


A joint that not only eliminates the vibration caused 
by fluctuating velocities in the propeller shaft, but 
provides for end-motion without sliding of splines and 


virtually frictionless— 


A joint that does not restrict the designer to low joint 


angles—up to 40 degrees (80 


degrees included angu- 


larity) is practical either constantly or intermittently— 


A joint which, by reason of its design, is subject 
to extraordinarily little wear. 


Isn’t this practically a catalog of all the virtues 
you’ve long wished for in a universal joint? 


Bendix will welcome the opportunity of proving 


that the new Bendix- Weiss 
Joint provides all this, at a 


Rolling Ball Universal 
cost which makes it a 


thoroughly practical specification. Write— 


BENDIX 
401 Bendix Drive 


PRODUCTS CORPORATION 


South Bend, Indiana 


(Subsidiary of Bendix Aviation Corporation) 


439, Wetted Moar, Crantr A Bendix Product 


11. Sundstrom Motors, High- 


land, N. Y. 


em at 
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Owing to Jack of space we are 

forced to omit 59 columns of 
advertising in the main section 
of this issue and 46 columns of 
advertising from the Brooklyn 
Section. 


nn 


SOLD OUT sign is up again. From 


the Daily News of October 12. 


NEW PLANE for photographic 
work, cost $8,300. It supplements 
the amphibian already in use. 


It cost $168,000 and has an 
ultimate capacity of 125 trucks. 
It houses 90 vehicles now, and 
the rest of the Aeet is kept in the 
Brooklyn garage. 


3 Sooke: et. 


NEW BLACK PRESS equipment, 8 additional high speed units, has been ordered. One unit is in, 


seven are on the way. Drive motors, accessories and installation will run to approximately $296,000. 


NEW ENGRAVING EQUIPMENT— 
cameras, etching machines, proof 
presses, etc.—cost $12,000. 


(right) NEW COLOR PRESS for the 
comics has been installed to keep up with 
the Sunday circulation. Press, equipment 
and installation will total $150,000. 


(left) 

THE NEWS FLEET grows! Automotive 
purchases of the past twelve months include 
$9 delivery trucks, 3 paper roll trucks, 10 
small cars for circulation department use, 
6 for editorial, and 4 for mat transmission. 
And ro more new trucks have just been 
ordered. In all $195,000 has been spent for 
rolling, stock in the past year. 
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EXTRA STORIES added to the News Brooklyn 
Plant will cost $375,000. These new floors will 
house our new colorgravure pressroom, requiring 
$300,000 worth of new presses and equipment. 







i the first nine months of 1934, 20,200 News pages 
went to press—compared with a nine months total of 17,800 
last year and 16,400 pages in 1929. News circulation is at its 
all-time peak—more than 1,550,000 Daily and 2,300,000 
Sunday. Advertising linage for the first three-quarters of the 
year totals 10,783,174 lines, a gain over the same period in 
1933 of 1,336,812 lines, and 2,269,801 lines ahead of 1929. 

To take care of more and better business this year, and to 
provide for better years coming—The News has within the 
last twelve months spent more than $1,650,000. Expansion 
and not altruism dictated this expenditure. About $750,000 
has gone into building, and approximately $900,000 into 


(below) EQUIPMENT for the new garage added 
a total of $43,000 to the building cost. 









Be 


COMPOSING ROOM INZ I 
f 2 


capital goods and the heavy industries. These News expendi- has added $ new Model bee *= 
: Tr Eight linotypes and three © f, 
tures have created hundreds of jobs for the building trades and new proof presses, costing fa 


more than $31,000. 


material purveyors in and around New York City; employed 
skilled mechanics in Chicago, Plainfield, N. J.,and toolshops 
in New England towns; made work for the factories in 
Detroit, Akron and elsewhere, have swelled steel orders in 
Pittsburgh, Gary and Cleveland. Sharing our better business 
makes business better for everybody! 

And if you want better business, why not go after it in a 
market that is going ahead, in a medium that is going ahead? 
The News affords majority coverage of the country’s best 
market, at the country’s lowest milline cost. Give yourself 
a better break for better business—now, in The News! 


The a News 


NEW YORK’S PICTURE NEWSPAPER 


Tribune Tower, Chicago « Kohl Bldg., San Francisco « 220 EAST 42np ST., NEW YORK 





(below) NEW AUTOMATIC CASTERS installed in both Manhattan and Brooklyn plants 
necenitated an outlay of $71,000. 












Prosperity Rounds Corner 


As Bumper Crops are Sold 


M. LUBECK 


By E. 


WINGING southeastward on a two thousand mile trip | 
through the tobacco and cotton states of Kentucky, | 
Tennessee, Virginia, North Carolina and South Carolina, | 
one not only encounters tangible evidence of dealer pros- | 


perity reflected in sales of new cars and trucks but the 


new type of service station activity as well. 
the larger points express themselves as advocating the re- | 


Dealers in 


tention of the dealers retailing code stating that it has 


been a salvation in their 1934 busi-¢ 
ness, having almost eliminated the 
in-born horse or mule trading ac- 
tivities of the average car owner. 

Down through Kentucky and 
Tennesee one observes the results 
of dealers sales activities on every 
highway. Tennessee’s record gain 
of over 7,000 passenger cars in 
the first eight months of 1934 and 
a gain of approximately 2,000 
commercial vehicles together with 
Kentucky’s gain of nearly 6,000 
cars and 2,000 trucks is so notice- 
able as compared with a similar 
trip taken shortly before the first 
of the year as to be astounding. 

New Cars Gain 

A year ago the highways were 
cluttered up with cars and trucks 
of a vintage hardly discernable 
because of the red clay road 
stains as well as absence of 
fenders and other parts. Today, 
the drivers clad in the same garb, 
sit smilingly behind the wheels of 
shiny new models traveling at 
speeds on the mountain roads 
which would seem almost danger- 
ous. 


trucks carrying huge loads of to- 
bacco and other farm products 





bound for the tobacco warehousés | 


of the larger towns roll along 


smoothly and swiftly with none | 


of the clatter and brake grinding 
of a year ago. Dealers in every 
point with whom the automobile 
business was discussed were 
happy because money has come 
to the south. 

Prosperity Here 

In North Carolina with a gain 
of over 11,000 cars a record equal 
to some of the northern states 
and with a gain over 3,000 com- 
mercial cars the motor car in- 
dustry is on the boom. South 
Carolina is coming along, but the 
sister state to the north, with 
the best roads in the southeast, 
shows the greatest gain and a 
dealer moral so remarkable in 
every aspect that one is almost 
inclined to believe their optimism 
for 1935. 

Georgia shows a larger gain in 
commercial vehicles in proportion 
to the passengar car sales, but 
this is due to the fact that new 
trucks were needed to carry the 
huge fruit crop to the north. 
Truck owners told me that the 
peach crop was hauled direct 
from the orchards in bulk up 
to the states which are not under 
the prohibtion ban. Virginia and 


the District of Columbia both | 





aided in the South Central States | 


showing a gain of better than 90 
per cent in business so far this 
year as compared with last year’s 
sales. 
New Methods Win 

Service station activities along 
the lines of the new type of mo- 
tor car merchandizing are speed- 
ing up. In Cincinnati has three 
of the feeder type stations in op- 
eration and four others are in 
the process of construction. Two 
of the new type service and sales 
stations will be underway in a 
short time. At Lexington, Ky., a 
dealers building of the old type 
is being remodeled along the new 
lines and it is expected that this 
establishment will be in operation 
shortly before the first of the new 
year. 

Until one reaches Asheville, N. 
C., there is no activity as yet along 
the lines of new buildings but a 


number of dealers are changing | 


over their present buildings, add- | 
more service facilities and 
acing them so as to be more 





convenient for the _ public. 
Asheville itself the old motor row 
is undergoing a change and 
ground has been broken for sev- 
eral of the newer merchandizing 
buildings. Business 
itself has increased tremendously 
in all lines of cars and trucks. 
Trucks Strong 
Northward through Virginia 
and into Washington car and 
truck sales are going on at a 
pace equal to some of the best 
months of the year. In Washing- 
ton the neighborhood service sta- 
tion activity is on the increase. 
Hill and Tibbitts who operate 
two of the neighborhood stations 
report increased profits in serv- 
ice and car sales since their open- 
ing a few months ago. The new 
plant at Georgia Ave. and Pea- 
body St. N. W. is one of the larg- 
est in station platform area in 
the country. Three wide lanes are 
separated by two gas pump is- 
lands on which are also accessory 
display cabinets. The lanes pro- 


New Ford, Chevrolet and Dodge | vide ample space for drive-in and 
: | drive-out 


to accommodate the 
volume of business this station 
has been doing. While primarily 
a feeder station to the main plant 
this station, because of its neigh- 
borhood situation, has incorpor- 
ated an auto laundry of the 
speedy type. Since its opening a 
greater volume of car washing 
has been done than was antici- 
pated some days running as high 
as 40 cars. The 
through the laundry is about 14 
minutes which is taken advantage 
of by the car salesmen who ac- 
company,the car owner as his 
automobile moves forward on the 
chain. The time is devoted to 
making owner contacts for new 
and a used car sales or additional 
service. Net profits for the year 
so far have demonstrated without 
any question the advantage of the 
station from the car owner stand- 
point. 
How Nolan Works 

The station of the Nolan Motor 
Co. at Connecticut Ave. and 
Veazey St. in the opinion of Nolan 
himself is an improvement over 
some of the other plants as his 
gasoline selling equipment is 
roofed over. Nolan claims that 
during the rainy days his business 
improves because of the fact that 
the car owner gets out of the 
car and can wander around under 
the portico and see for himself 
what he may need for his car. 


In | 


in the city | 


average time | 
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Ne eighborhood Sales-Service Stations Dot Southeast 





Here’s a New One the ‘Servicenter’ 





| Hill & Tibbetts, Ford dealer, Washington, D. C. are proud of this layout which is described in the 
accompany ing article by E. M. Lubeck. 


Northwest Is In the Money 
Newspaper Survey Shows 


Accessories 
displayed. 

washing and the station is busy 
at all times. Tires 
the features of this concerns busi- | 
ness and through the tire station 
a great number of car sales con- 
tacts have developed. Nolan who 


are 


has been in the automobile busi- | 


ness long enough to be an au- 
thority on car selling says that 


the modern service and sales sta- | 


tion is the only solution to a deal- 
ers profit problems. 


Lakey Foundry 
Busy on Orders 


From Car Plants 


Muskegon, Mich., Oct. 19. 
Lakey Foundry and Machine Co. 
operations increased this week 
with the greatest volume of 
business in sight for the next 
six months than at any time 
since 1928, Herman L. Becker, 
president and general manager, 
announced, 

One line in the foundry is to 
operate five days a week for the 
next two weeks, 
tween 100 and 275 men 


automotive concern. 
production will be under way on 
several other orders to keep the 


smaller foundry busy with 225 | 
Orders from another | 


employes. 
automotive concern were assured 
Oct. 16 with several contracts 
already closed. 


Dodge Gets Stars 


Detroit, Oct. 19. - J. Huntley 
Gordon and Jason Robards, well- 
known motion picture celebrities, 


have arrived in Detroit from Holly- 
wood and will star in a merchandis- 


ing sound picture now being} 
screened by Wilding Picture Pro- | 
ductions, Ine. for Dodge Brothers | 
Corp. 


advantageously | 
Nolan goes in for car 


are one of | 


employing be-| 
in pro-| 
ducing an order for a Detroit | 
By Nov. 1} 


Indications are | 
tonnage for the coming year will | 
aggregate 50 per cent of the pre- | 

| vious record years of 1928 and| 

| 1929, Becker said. 








Minneapolis, Oct. 19.-The pur- 
chasing power of the northwest is 


the last four years, 
short crops in general and the 
smallest wheat yield in nearly 40 


greater now than at any time in| 
in spite of | 


| 
| 
} 
} 
} 


years. This is revealed in a mar- | 
ket survey made for the 42 daily | 


newspapers which constitute the 
Northwest Daily Press Assn. The 
survey was conducted by Ken- 
neth E. Olson, professor of journ- 
alism at the University of Minne- 
sota in Minneapolis. 

Higher prices now obtainable 
for crops, due to small yields and 
the various AAA benefit payments 
which will flow 
and the other northwest states, 
|explain the tremendous increase, 
according to Prof. Olson. 


Crop Value High 


show that in 1933 Minnesota 
farmers had a wheat crop with a 
farm value of $11,999,000, which 
was augmented by wheat bene- 
fits of $529,982. 

In spite of the shortness of the 
1934 crop, the department of agri- 
culture figures place its value at 
$12,666,000, while this year’s wheat 
benefits will total $1,950,000. 

That the increased purchasing 
power of the farmer is reflected 
in greater retail store sales in 
towns and cities is shown in fig- 
ures collected by the Federal Re- 
serve Bank of Minneapolis in the 


| Ninth district from 980 retail 


into Minnesota | 


stores of the territory. Retail 
sales for the first six months of 


| 1934 are shown to be 17 per cent 


The farm value of the Minne- | 
| tivity is especially evident in the 


sota corn crop in 1933, for ex- 
ample, is estimated by the de- 
partment of agriculture at $45,- 
746,000, while, owing to price in- 
creases, the Aug. 1 estimate of 
1934 crops at average prices re- 
ceived by the farmer of on Aug. 
15 shows a total value of $68,- 
510,000, Olson pointed out. 

In addition to the purchasing 
power increase of almost $23,000,- 
000 from this one crop, Minne- 
sota farmers are due to receive 


continued. Up to Sept. 1, Minne- 
|sota farmers had received $3,- 
| 500,000 from corn and hog bene- 
| fits; further payments, amounting 
|to about $15,000,000 are expected 
during the next two months when 
the federal checkup on crop re- 
duction is complete. 


| increase in value of 1933, accord- 
ing to Pro. Olson’s survey. The 
department of agriculture figures 





The CapitoPs Neiahhorhood Minded 





Here is the idea that Nolan Motor Co. of Washington, D. C., 
The station offers all quick service and protection for gasoline and oil buyers in rainy weather. 
description of this station in the accompanying article. 


E,. M. Lubeck’s 





has for neighborhood service stations. 
Read 





The wheat crop shows a similar 


greater than in the corresponding 
period of 1933. 
But an increase in business ac- 


rural districts. Country bank 
clearings are now higher than at 
any time since 1930, according to 
federal reserve figures, while re- 


| ports from country stores of re- 


$23,500,000 this year in corn and | 
hog benefits from the AAA, he| 








tail sales during the month of 
August shows a 22 per cent in- 
crease over the figures for the 
same month last year. 

To obtain this and other in- 
formation for this survey Prof. 
Olson had the co-operation of the 
United States bureau of economic 
research, the statistical depart- 
ment of the Ninth district Fed- 
eral Reserve bank, the United 
State bureau of agricultural re- 
search and the departments of 
agricultural economic in the uni- 
versities of the five northwest 
states. 


Rubber Consumption 
And Stocks Decline 


New York, Oct. 19.—Consump- 
tion of crude rubber by manu- 
facturers in the United States 
for September amounted to 30,- 
352 long tons, which compares 
with 33,310 long tons for August. 
September consumption shows a 
decrease of 89 per cent under 
August and 14.0 per cent below 
September a year ago, according 
to statistics released by the Rub- 
ber Manufacturers Assn. today. 
Consumption for September 
(1933) was reported to be 35,281 
(revised) long tons. 

This organization reports im- 
ports of crude rubber for Sep- 
tember to be 28,835 long tons, a 
decrease of 13.3 per cent under 
August figure of 33,248 long tons 
and 39.1 per cent below 47,352 
long tons imported in September, 
1933. The association estimates 
total domestic stocks of crude 
rubber on hand Sept. 30, at 359,- 
667 long tons, which compares 
with Aug. 31, stocks of 362,647 


| long tons. 
































































| 
















Says Resultant Price Rise 


Would Stagnate Buying 











assistance in connection with its 
relations to New Deal agencies. 
Details of his new venture, how- 
ever, were not disclosed. 

Voicing doubt that the Supreme 
Court would recognize the valid- 
ity of a 30-hour week law, Gen. 
Johnson also questioned its eco- 
nomic soundness. 


“Most of the unemployment,” 
he said, “is in the heavy goods 
industries and their trouble is 
they have no business. The cause 


Washington, Oct. 19.—Gen. 
Hugh S. Johnson, NRA adminis- 
trator for 16 months, who formal- 
ly returned to private life on 
Monday of this week, lost little 
time in putting himself on record 
as opposed to the statutory 30- 
hour week which the American 
Federation of Labor will fight for 
in the next session of Congress. 

Giving utterance to his opigion 
in the same vivid vernacular 
which he spoke as NRA’s director | 





general, he expressed the senti- | 2 . : 
: ‘ cS of the trouble in the heavy indus- 
a mat " 50-hour ween would tries is the sluggish investment 
create “a depression that will 
of money. 


turn your hair grey.” 

The General spoke his piece in 
the midst of his final farewell at | 
NRA headquarters and just be- 
fore departing for the office 
which he has opened in Washing- | 
ton and in which he is expected 
to be available to industry for | 


Code Violators Feel Power 
of Law In Many States 


Attorney for the 
re- 


hours would increase costs to the 
consumer 33 1-3 per cent. If you 


stagnate consumption and get a 
depression that will make your 
hair grey.” 





United States 


St. Louis, Oct. 21.Important ; 
Western District of Missouri, 


action on several cases of codec 


“Cutting the work week to 30 


increase costs 30 per cent, you'll | 


violations have just taken place 





cently filed in the United States | 
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Johnson Voices Opposition to 30 Hour Week Law 








- — 


Connecticut Out 


For License Cut 
Hartford, Conn., Oct. 19. 
—Reduction of registration 
fees and adoption of a flat 
rate for all passenger ve- 
hicles will be urged at the 
1935 session of the Connec- 
ticut General Assembly, it 
was decided at a meeting 
of the Hartford County 
Automotive Trade Assn, 
Oct. 
of the A. C. Hine Co. here. 
The association also will 
seek to prevent diversion of 
motor vehicle funds’ to 
other state departments, 
and to amend the existing 
dealers’ and repairers’ li- 
cense law in order to plug 
up some loopholes. Arthur 
A. Nielsen, state code ad- 
ministrator, was the princ- 
ipal speaker. About 75 at- 
tended. 


11 at the show rooms 








Chicago Club Home 


Chicago, Oct. 19.—Through Carl 
A. Barrett, president, the Illinois 
Automobile Club announces the 
erection soon of a new ten-story 
building here at the corner of Michi- 
gan avenue and Erie street, just 
north of the downtown section of 
the city. The structure will be mod- 
ernistic in design and will be oc- 
cupied entirely by the automobile 
club. 


| sales 





GM Training Courses Cites 


Importance of Service Men 


Detroit, Oct. 19.—The impor- 


|tance attached to improved auto- 
| mobile 


service in dealers’ 
means 
and financial 
reflected in the announcement of 
a special course for service man- 
agers by the car and truck di- 
visions of the General Motors 
Corp. at the General Motors In- 
stitute in Flint, Mich. 
Arrangements are now being 
made for a selected group for the 


as a 


| first course which opens Oct. 29 


at the Institute and continues for 
eight weeks. A second course will 
start the first of the year and 
others will follow in succession. 
The sales and service depart- 
ments of the car and truck di- 
visions of the corporation are co- 
operating in the instruction which 
deals with the principles under- 
lying service management and 
the solution of mutual problems. 

“The major objective of this 


training for service managers is | 


to provide an opportunity for 
experienced men to adapt the 
knowledge received to their own 
jobs, so that shop operation can 
be improved and dealers’ business 
and profits increased,” said Major 
Albert Sobey, director of the In- 
stitute. “It is intended to _in- 


shops | 
of bettering their | 
position, is | 


|}and operation. 





crease the prestige of the dealer 


| by helping the man who is a most 


important factor in that  busi- 
ness.” 

Instruction arranged at the in- 
stitute will first set forth the 
principles of shop operation as 
they apply to equipment, person- 
nel, management, merchandising 
Then the appli- 
cation of those principles to the 
particular plan used by the car 
division will be analyzed. Finally, 
instruction on how to combine 
these two in solving problems 
confronting the dealer will be 
discussed. 


Announcement of this new pro- 
gram marks the first time the 
General Motors Institute has 
given a course in service manage- 
ment specifically for service man- 
agers and men of immediate po- 
tential for positions of this type. 
Heretofore, divisional organiza- 
tions have given direct attention 
to assisting the dealers in this 
respect. 


The course represents a broad- 
ening of the program of the In- 
stitute in the service field to in- 
clude this new activity. The two- 
year Dealer Co-operative Train- 
ing Program is | being continued. 


in the way of injunctions re- District Court for the Western 
straining dealers from doing busi- | District of Missouri, a petition for 
ness until the cases have been | temporary injunction against R. 

j ; s ww ava | & S- Motor Sales Co. of Joplin, 
page led the courts. Emey are/ Mo. This is the first court action 


| in Missouri on this Code. The dis- 
Oklahoma—The Federal Grand 


eee : . trict attorney alleges in his peti- 
Jury, sitting in Oklahoma City on tion, violations of nearly all of 


Sept. 20 voted indictments Cov-/|the fair practice sections of the 
ering charges alleging violation | code, including those prohibiting 
of the Motor Vehicle Retailing | over-allowance for used cars di- 


Code, against two Oklahoma deal- | 
ers. Bonds were set by Federal 
Judge Edgar S. Vaught at $1,000 
in each case. The dealers in- 


rectly or by subterfuge. 
Massachusetts—Judge Hugh D. 
McLellan signed decrees _ per- 
g joini Ellis N. Wood 

volved are O. G. Leadbetter. Nor- manently enjoining - 


: | of the South Street Garage, South 
man, Okla., and James A. Kinne-| St., Plymouth; Joseph D. Wheaton 





brew, Kinnebrew Motor Co., Okla- of. Wheaton Motor Sales, 97 
homa City. P Emory St., Attleboro, and Wilbert 

Pennsylvania—G. S. Keeley,| J, Bland of Bland Motor Co., 424 
Chevrolet dealer, Philadelphia| park Ave., Worcester, from any 
was held for Grand Jury and re-| and all future violations of the 


leased under $1,000 bail by United 
States Commissioner Wacker for 
Code Trade Practice Violation. 
This is the first Trade Practice 
Case in Pennsylvania where re- 
spondent has been held for Grand 
Jury under any Code. 


Missouri—Maurice M. Milligan, 


code of fair competition for the 
Motor Vehicle Retailing Trade. 

This is the first Federal 
sion in Massachusetts wherein a 
number of a code is enjoined 
from any and all future violations 
and the second instance in the en- 
tire United States. 





Selling a la Trailer 
































A new way to sell is take your life-size sample to the customer, this 

is made possible by the use of a new type one and two wheel trailers 

shown above. Erie Meter System recently bought 100 trailers of this 

type for the purpose shown above. James S. Kichards, president of 

the Trailer Co., Detroit, is showing Harold Souder, district manager 
for Erie Meter Systems, how they work. 











deci- | 






































@ Alert dealers have seen this message . . . and have put 
it into profitable action. Evidence that they have in- 
creased their prospect contacts by selling gas, oil, lubri- 
cation, repairs, accessories ... turned a large percentage 
into car buyers...is shown by the number of new 
Neighborhood-Feeder Stations in operation and under 
construction today ... over 15 in one city alone. 

By applying experience to the designing, layout and 
construction of their stations, these dealers have reduced 
overhead and lowered selling costs. They have made good 
profits on the station operation while they have added to 
their motor car prospects. 


For this experience many leading dealers have called 


SERVICE 


Engineers and Builders 
for the Automotive Industry 
Cleveland, Ohio, U. S. A. 





The Austin Neighborhood Selling Plan can profit- 
ably be made a part of your promotion work for 
dealers. Why not let us discuss this subject with 
you? There’s no obligation. In the building of 
Neighborhood Service Stations Austin is drawing 





STATION 


THE AUSTIN COMPANY 


THE 
AUSTIN METHOD 









« THE HAND WRITING ON THE WALL 


in Austin Engineers... gained practical assistance and 
obtained stations that are distinctive, modern, attention- 
compelling, with 24-hour sales appeal... stations that 
are highly colorful because of their porcelain enamel walls 
and other attractive features. The dealers trade-marks 
and standard colors as well as those of the car manufac- 
turer and the oil and gas marketer are exactly duplicated 
and besidesthe Ausf Stations are custom-built, yet stand- 
ardized for economy. Costs range from $1,000 to $100,000. 

The Austin Company, with offices from coast to coast, 
is prepared to apply its complete service to your indi- 
vidual problem, whether you contemplate modernization 


or complete new stations. Phone, write or wire 








Offices in Principal Cities 
DETROIT, MICH: 2842 West Grand Blvd., 
Phone MAdison 8874 


upon its 50 years’ experience in the design and con- 
struction of complete plants for industry. Austin 
Engineers will gladly discuss any plant moderni- 
zation plans you may contemplate. Consultation 
involves no obligation, 
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Virginia Surve) 


Volume, Profi 


ey Shows 


Dealers’ Lot Improved 


By T. DORSET EATON 


Richmond, Oct. 19.—From an 
almost unprecedented low during 
the depression depths of 1931 and 
1932, the retail motor vehicle 
trade in Virginia appears to be 
definitely on the mend, with a 31 
per cent increase in the general 
volume of business and a 50 per 
cent increase in gross _ profits 
since the approval of its code of 
fair competition. 

Returns from an NRA survey 
questionnaire were received from 
automobile dealers in 17 towns | 
and cities in Virginia, as many as 
five separate firms reporting from 
several localities. The improve- | 
ment, apparently, is general from 
Norfolk, on the Eastern seaboard, 
to Norton, in Southwest Virginia, 
and from Alexandria, in the 
Northern Neck, to Danville, in 
Southside Virginia, for 89 per cent 
of those replying report an im- 
proved volume of business, while 
71 per cent reported substantial 
increases in profits during the 
period, 





Profits Way Up 

Favorable profit trends varied 
from one per cent, in the case of 
a Roanoke dealer, to a maximum 
of 210 per cent, reported by a 
Norfolk firm. Losses were re- 
ported in only 12 per cent of the 
returns, and the maximum in this 
instance was only 30 per cent. 

Increased cost of doing busi- 
ness under the code appeared | 
general in the retail motor ve- | 
hicle trade, in common with every | 
other industry covered by this 
survey. The percentage of in- 
crease, however, was conservative, 
being only 16 per cent above a 
year ago. 

This condition was reported by | 
88 per cent of the firms replying, 
six per cent reporting small de- 
creases in operating costs, and an 
equal number reporting that costs 
were approximately the same as 
they were before the effective 
date of the code. This increase, 
apparently, has been more than 
adequately absorbed by the} 
growth of profits. 

Employment and payroll figures 
show an equally healthy trend, 
and it appears that automobile 
dealers have endeavored to carry 
out the spirit of the recovery pro- 
gram by increasing both the num- 
ber of employes and their wages. 

Average increases of 27 per 
cent in the number of employes, 
and 23% per cent in weekly aver- 
age payrolls, were reported. Wage 
increases ran as high as 85 per 
cent, and in not a single instance | 
was a decrease noted either in the 
number of employes or in average 
weekly payrolls — a_ condition 
equaled in this study only by the | 
retail drug trade. 

To the question, “Are the ma- 
jority of your local competitors 
complying with the code?” 65 per 
cent responded in the affirmative, 
while the remainder replied nega- | 
tively, or said they did not know. | 

There was even greater inde- | 
cision, however—and this seems 
paradoxical, in the face of the 
general improvement which the 
industry has experienced—as to | 
the retention of the code in either | 
its present or a modified form. 

While 61 per cent desired its re- 
tention without change, 22 per 
cent said they wanted the code 
abolished and 17 per cent thought 
some changes would be desirable. 

Some typical suggestions for | 
changes were as follows: 

“Increase the allowable hours | 
per week in which employes may | 
work,” and “better enforcement 
of trade practice _ provisions,” | 
from a Staunton dealer. 

Richmond dealer, who reported | 
substantial increases both in the 
dollar volume of business and in 
profits, but who, nevertheless, 
was averse to the continuation of 
the NRA, recommended sharp re- 
visions in the policies relating to 














| it” 


automotive parts, trade-in allow- 
ances and financing. 

“The whole structure 
ing,” he said. 

Still another who cast his vote 
for complete abolition of the code 
wrote as follows: 

“NRA helps the top and the 
bottom. 
on top of the world; the laborer 
has been helped; the middle man 
is being squeezed to death.” 

A more constructive criticism 
was one which demanded 
diate action on a code for com- 
mercial cars and trucks not cov- 
ered by the present code.” With 
regard to the wage and hour pro- 
visions, this dealer sought in- 
creased creased hours, without 





A 


tive industry becomes so apparent that we simply must take this means 


| gested: 


is totter- | 


| 


The big fellow is sitting | 


“imme- | 


| 


corre- | 


| ie increases in wages, say- 
ing “the increased cost of wage 
overhead has not been justified by | 
code benefits. 

A dig at code etutaiineiien | 
was taken by another dealer in 
the Tidewater section, who sug- 
“Abolish all code compli- 
and code enforcement ma- 
This has already become 


ance 
chinery. 
a racket. 

As to code violations, the pre- 
dominant opinion was that the 
schedule of used car trade-in al- 


lowances was being flagrantly | 
flouted. There was much criti- 
cism, also, of loose interpretations 


of the regulations covering the 
| financing of automobile pur- 
chases. 

Asked for a “yes” or “no” opin- 


ion on whether the NRA program 
in general should be continued, 
Virginia automobile dealers stood 
66 2-3 per cent in favor of its con- 
tinuance, and 33 1-3 per 
against its perpetuation. 





S we complete the mass of reference material and put the finishing 
touches on the first edition of this Review and Reference Book 


s importance as an advertising medium to reach the entire automo- 


of bringing it to your attention— 


OTHERWISE 


YOU MAY BLAME 


ORGANIZATION FOR OVERLOOKING IT! 


For several weeks our representatives have been attempting to visual- 
ize its importance as a medium to the trade—we hope no advertiser 
who should be in it has been overlooked, but stranger things have 
happened, and UNLESS YOU CHECK UP WITH YOUR ADVER- 
TISING MANAGER OR AGENCY EARLY MONDAY OR TUESDAY 
OF THIS WEEK you may be in line for keen disappointment when the 


first edition comes to your hands with the October 31st issue of Auto- 


motive Daily News! 


WE PREDICT THAT YOU WILL THANK US FOR THIS FRIENDLY 


WARNING, IF YOU HEED IT! 


The First Edit 


‘There is Still Time to Get Your Ad- 
vertising in This Issue--But Not Much! 


We will be glad to have you call our nearest advertising 


office at our expense: 


DETROIT (TRinity 2-3500) Mr. Blackwell 


CHICAGO (SUPerior 7035) Mr. Cotton 


NEW YORK (MUrray Hill 2-4364) Mr. Kruspak 


AUTOMOTIVE DAILY NEWS—Detroit 


Or wire 


cent | 


US OR SOMEONE IN YOUR 


Chicago, Oct. 19. Chicage’s 
contribution to the nation-wide 
Terraplane “Ruggedness Tests” 
wound up in dramatic fashion 
this week when the “Century of 
Progress Ranger” appropriately 


enough completed two weeks of 
steady running, day and night, at 
the World’s Fair grounds after 
rolling up a total of 10,667 miles. 


Pulling up in front of the Fair’s 


|administration building Tuesday | 


afternoon, the Terraplane 
greeted by exposition officials 
and a bevy of feminine celebri- 


| ties, including Sally Rand of fan | 


and bubble dance fame; Estrella 


|Nelson, elephant trainer and 


was | 





its, Wages, Workers, Up Under Code 


Chicago Terraplane Ends” 
- 10,667 Mi. Ruggedness Run 


actobet at the Standard Oil live 
power show, and Elinor Huesman, 
who not so long ago was ac- 
claimed Miss Century of Progress 


| at the Fair. 


During its two weeks of con- 
tinuous travel, the car averaged 
800 miles for each 24 hours of 
running through the states of 
Illinois, Iowa, Indiana and Wis- 
consin. 

W. E. Butler, president of But- 
ler Motors, Inc., Chicago distrib- 
utor of Hudson and Terraplane, 


| waved the flag that finished the 


run, just as he had officiated in 
the capacity of starter for the 
ruggedness test. 


WARNING YO 


pM 
D =u 
BNE: 
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Constitutionality of Code Upheld In N. Y. Court 














There’s MoreIna Pig Than | ,... | 7 Used Car Guide Book | 
+ ||| © Actions on Top || Methods Held Rea l 
e it} e ‘ 
A Grunt, Farmers ind Actions on Top | et Oas e Re sonab e 
Washington Oct. 19.— ' 
| ’ emnemeeetie 
ie | Thirty-two cases of alleged : P 
: . ; ; Bon aaaieiae of the trucking St. Louis, Mo., Oct. 19.—The de- The important features of the 
Washington, Oct. 19. Farmers a og voenave a. een ae code are awaiting the ac- cision of the Federal Statutory | decision as affecting the interests 
numbering 1,249,600, participants ~ “a ioe “ teas: Wheride. aad tion of Federal authorities Court for the Southern District | of the dealers as a whole, cover 
in the government s corn-hog pro- 362: Georgia, $69,016; Idaho, $37,161; | as a result of the enforce- |of New York in a sweeping de- | the car prices as set by the man- 
gram, have received a total of | [hinois, $9,473,309; Indiana, $8,858,850; | ment campaign of national cision written by Judge Maton in ufacturers and covered in the 
} $114,654,000 in benefit payments | Iowa, $28,632,396; Kansas, $6,588,469; ||| and state code authority ||| denying the motion of David | dealers’ agreements as well as the 
during October. Distribution of | Kentucky, $170,452; Maryland, $194,- members. Charges in the ||| Spielman of the Spielman Sales | Prices of used cars as follows: 
this total so far this month, an sand a aie aie | different cases include ||| Corp. of New York City for an Ma a san = ie by 
anal ¢ ’ ios Tin ae al TO cae tes a ae ae failure to register, hour | injunction against the district at- manufacturers rough con- 
average of $90 per farmer, is an-|  jficciscippi, $13,261; Missouri, $10,- | ge * : d h tractual agreements with 
nounced in a preliminary AAA | 397,328; Montana, $155,345; Nebraska, wage provision violations, torney and attacking the consti- cit a Game ice. te t 
; ; , | $10,828,718; Nevada, $25.495; New failure to abide by mini- tutionality of the NRA and more Gealer: agents, Nave tong \ 
report issued this week. Hampshire, $10,103; New Jersey, $471; mum rates and failure to ||| particularly the price mainten-| existed. It is not price fixing; 2 
Before the month ends an addi- | New Mexico, 8113.759; New York, $40,- file rates. |ance provisions of the Motor Ve- the ultimate price still re- ‘ 
. ° . 1}9/0; North arolina, $190, 2; North ° sas 28 ; i vi a 
tional $18,000,000 will be disbursed. | Pakota, $714,948: Ohio, ’ $7,171,893; | States in which enforce- hicle Retailing Code, definitely | ™ains in the will of the man : 
ma, $1,275.130: eee G0 1A: . : satermines that the dealers code ufacturers’ discretion. Main- 
ee : | Oklahoma, $1,275,130; Oregon, $50,214; | t tion has been | determines tha e dealers code i 
Preliminary tabulations Cover-| pennsylvania,” $31,337; Rhode Island, — - lud — ond does not violate any of the pro- tenance of price by agents t 
ing payments up to Oct. 7 to pro- | $2.140; South Carolina, $34,329; South taken include Maryland, visions of the constitution of the} 2nd dealers flows from the J 
: ‘ | Dakota, $5,353,219; Tennessee, $798,- Ohio, Oklahoma, Kansas, | , . ront tual relationshi ith 
ducers in 46 states show the fol-| 533. Texas.” $1'624,090: Utah, $77,497: Kentucky, Vermont and United States or of the State of | contractual relationships w ‘ 
lowing distribution of the benefit | Vermont, $9,462; Virginia, $664,367; | the Di trict of Columbia. | New York and clears the way for other manufacturers and is 
Sates W: ashington, $305,339; West Virginia, | e wis ' I} | vigorous and unremitting prose-| Permissible as well as legal. 
| $90,2 54; Wisconsin, $3,196,069; Wyo- | cution of code violations. “The method of ascertain- 


naniienaiienes ing maximum used car allow- 
ances is reasonable.” 
Aids Enforcement 
Code officials characterize the 
decision as the “tightening of the 


* 
| last rivet in the enforcement ma- 
1a e last form Shoot eae aE 
|ers and snipers by this decision 


have had the ground cut from 

under them. It is a source of real 

satisfaction to the honest dealer, 

S . a comfort to all men in the in- 

dustry who believe in the code. 

It removes the last doubt and 

opens the way for unremitting 

and vigorous prosecution of all 
violators in this state. 


“With the removal of uncer- 
tainty, business can now go ahead 
with throttles wide. With no at- 
| tempt to paint a roseate picture 


‘y PREDICT THAT THIS BOOK WILL BE REGARDED AS THE | 22W#tranted by facts, I can say 

. , .ff Ww n > els i ines lv- 
MOST VALUABLE CONTRIBUTION ANY TRADE PAPER HAS wes of thls business to revaly: 
MADE TO THE AUTOMOTIVE INDUSTRY IN THE PAST DECADE!” | Werk who otherwise might be on 


relief. 





Alabama, $190,901; Arizona, $17,168; | ming, $85,022. 











APR. | MAY re 


says one executive after looking over only a part of the completed | Support Assured 
PRICE : by os — “From the legal standpoint, the 
Hh pages. And we predict that once the original edition is in the hands | decision means that the hand of 
HI 3 Z a wa, (enforcement officers throughout 
of our subscribers there will be a demand for extra copies which will) the country are immensely 
Hi ee a ; strengthened. In New York 
quickly exhaust our supply. This book will contain a summary of the | state, dealers have now complete 
E e a assurance of the support of city, 
y, entire industry which will be retained for ready reference by every|state and federal authorities. 
IS | : Outside of New York, it means 
rae 
| 


RBM D met sie. a8) 


y 4 manufacturer and dealer in the business. Large institutions should | that malcontents will hesitate a 

long time before attacking the 
constitutionality of the various 
state recovery acts. It is a signal 
S| victory for enabling acts wher- 
ever they exist. The probable 
» | effect will be the adoption of re- 
covery acts in those states which 
as yet have none. 


“That which pleases the dealers 
most about this decision is that 
it specifically upholds those pro- 
visions of the code dearest to 
their hearts, principally the sup- 
ply and demand system for used 
car allowances, under which a 
market price for trade-ins is es- 
tablished by a fair system of 
averaging prices paid for these 
cars in the open market.” 


: order extra copies for various departments or branch offices. We are 


printing several thousand extra copies, but when this supply i 
exhausted there will be no second edition until the spring of 1935 


when comparative figures for the entire year 1934 are available. 


—Get Your Order in Now for EXtr@ s.eci ouput Gains 
On Automotive Demand 


Copies at $1.50 Each Post pata) version 0, oc. 1mm 


operations next week are likely 

elem: || x a at wy war 
| capacity, steel executives in the 
district have indicated. Some 
| of the automobile makers are be- 

| ginning to place orders for their 

fa . new models. This, together with 
Kindly enter our order for ............------------ copies of the | the increasing miscellaneous de- 


| 
| REVIEW and REFERENCE BOOK mand, will soon lift operations 








[ AUTOMOTIVE DAILY NEWS 
Detroit, Michigan 


to a higher level. 
Dated October 31st, 1934 


The Ohio works will have about 
| unchanged, operations next week. 
and bill us at $1.50 per copy, net paid. 


| An additional open hearth fur- 

nace will be lighted, making a 

total of seven furnaces, but one 

| of the now active furnaces will 

have to be withdrawn for repairs 

| some time next week. Bessemer 

operations are likely to be slightly 

better with the converters blow- 

occccccccccccccccccncccesncenecccecnnncccccceccssnnnnccewenacceccenenscesccceess ing five or six tons or about one- 

aaa ons third capacity. Finishing mills 

at McDonald are the Upper 

| works will operate about 20 per 
eent of capacity. 
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THE INQUIRING REPORTER 


see 


Today’s Question 


Would you prefer advertising delivered prices on new cars 
or an f.o.b. price which included everything but actual 
freight charges? 


or 


A. W. Chapin, president, A. W. Chapin, Inc., Buick and Pontiac, 
Syracuse, N. Y.: “I would strongly recommend advertised delivered 


prices on cars but only as approved by local NRA code authorities.” 
* * * 


W. L. Charles, sales manager, Dallas Motor Co., Pontiac, Dallas, | 


Tex.: “I prefer FOB prices to include everything but actual freight 

charges. This would eliminate “drive-’em-in” 

hikers. 

fully equipped car, plus freight charges.” 
1” * * 


Joel Daves, Harry Sommers, Chrysler, Atlanta, Ga.: “I believe the | 
best plan would be to quote FOB price covering everything but | 
Delivered prices would be ‘best if the manufacturer | 


freight charges. 


would allow enough margin for dealer but profits are too low now.” 
* * 


rs 

LeRoy Casper, president, LeRoy Casper, Inc., Ford and Lincoln, 
Syracuse, N. Y.: “If all dealers would quote delivered prices with 
complete accessory group we would prefer delivered prices.” 

* * * 

J. L. Price, sales manager, John E. Morris Co., Chevrolet, Dallas, 
Tex.: “I favor pricing cars fully equipped and delivered at points 
where they are sold by the dealer. That gives the customer absolute 
knowledge of what he is to pay for his automobile.” 

* * * 


A. D. Mitchell, Mitchell Motors, Oldsmobile, Atlanta, Ga.: “I have 
always advocated quoting delivered prices and still believe this best 
policy.” 

* * * 

Hubert J. Wright jr., treasurer, Hubert J. Wright, Inc., Chrysler 
and Plymouth, Syracuse, N. Y.: 
if uniform list of equipment were accepted and adhered to by various 


companies.” 


* * * 


N. R. Filgo., Filgo Motor Co., Hudson and Terraplane, Dallas, 
Tex.: 
so that buyer knows exactly what his auto will cost, with exception 
of freight charge, which he can ascertain from carriers if he cares 
‘to do so.” 

* x * 

F. C. Rea, Rea Motors, Atlanta, Ga.: “I favor quoting only de- 
livered prices on cars. We must quote the delivered price in the end 
and might as well do it first and avoid confusion.” 

x *” *” 

H. A. Dunn, vice-president and general manager, Oresee Chevrolet 
Co., Syracuse, N. Y.: 
rather than FOB prices. 
be properly taken care of.” 

* * * 

Sterling Hiett, sales manager, Hamilton Motor Co., Chrysler, Dal- 
las, Tex.: 
permitting the local dealer to say what the prices for his merchan- 
dise shall be.” 


Chevrolet 
of 40 per 


Sales volume for 
registered an increase 
cent over September 
and, in fact, was the 
tember for Chevrolet 
year 1929. 
to passenger cars. 
commercial cars, the increase 
over September last year was 
about 25 per cent and the month’s 
total was approximately the same 
as for September, 1931, 


Canadian Chevrolet 


Has Good September 


Oshawa, Ont., Oct. 19. Sep- 
tember was very much like one 
of the best spring selling months, 
as far as Chevrolet in Canada 
was concerned, according to a 
statement today by C. E. Mc- 
Tavish, general sales manager, 
General Motors Products. of 
Canada, Ltd. 


best Sep- 


These figures refer 
In Chevrolet 


Dealer Guise Ballot 


1.—State whether or not the code has resulted in financial 
benefit to you since its inception, taking into consid- 
eration any extra overhead charges, detail work or cost 
of securing business? 


Yes 





eliminated and only wages and hours provisions re- 
mained, are you willing to contribute and pay NRA 
wages and hours? 





Yes... No 


4.—Are you satisfied with the code as it now stands? If not 
what would you suggest to improve it? 


Yes. 


Suggestion 


5.—Have you regularly attended code meetings? 

No... : 

6.—Have you made monthly reports to your code authority 
regarding your used car transactions? 


Yes 





boys and freight | 
Buyer would know exactly what he would have to pay for | 


Federal Appeal 
In Fisher Lumber 
' Case Expected 


Yazoo City, Miss, Oct. 19 
(UTPS).—An appeal by the gov- 
ernment from the Federal Court 
| decision denying the NRA en- 
| forcement of the minimum code | 
price on lumber to the Fisher | 
Lumber Co., of Memphis, a sub- | 
sidiary of the Fisher Body and 
General Motors Corp. is expected. 
The government was attempting 
in court to have cancelled con- 
tracts with four Mississippi lum- 
ber companies allegedly with the 
Fisher company. 

The opinion was rendered by 
Federal Judge Edwin R. Holmes. 
An injunction was sought to pre- 
vent the filling of the contracts 





| come up in about ten days. 


“We would favor delivered prices | 


| hours, 


“We would be for delivered prices on cars | 
I think the question of equipment would | 


“I favor pricing cars FOB factory, fully equipped, but | 


last year | 


since the} 


at prices 12 per cent under the 
minimum set out in the lumber 
code. 


Judge Holmes in refusing the 
plea for the injunction also re- 
fused to dismiss the case at the 
motion of lumber company at- 
torneys. The trial will probably 


Judge Holmes did not rule on 
the hours and wages provisions 
of the code and was not called 
on to pass on the constitutionality 
of the code of fair competition. 
In substance, Judge Holmes said, 
the act of Congress creating the 
NRA did not expressly authorize 
the right to fix prices, the power | 
of the President to do so did not 
exist. 

“The question is what Congress | 
meant by fair competition. The | 
legal authorities indicate that | 
price cutting is not an element | 





a ; : : | of unfair competition,” the judge 
“I favor pricing cars FOB factories to include all equipment | P ete 


said. “If the Congress had meant 
to expressly delegate the power 
of price fixing with the President, 
it should have so stated in the 
act as it did with relation to 
minimum wages and maximum 
There is nothing in the 
act that expressly authorizes 
price fixing, although it would 
have been mighty easy to put it 
in in several places of the act,” 
he stated. 

Lumber firms’ attorneys filed | 
affidavits showing the _ orders | 
secured from the Fisher Lumber | 
@o. represented a clear profit of | 
$43,000 despite the 12 per cent 
lower than the minimum scale. | 
The firms were charged with de- 
liberately “planning and schem- 
ing and conspiring to nullify the) 
code and render it ineffective and 
seriously endangering mainten- 
ance of the purpose of the code” 
by Evon Ford, state compliance 
director. 


Chicago Show 





Space Drawing | 
Set for Thursday 


(Continued from Page 1) 
trict offices, distributors or others | 
whom the dealers designate in| 
their behalf. Newspaper men) 
have also been invited. A. C.| 
Faeh, show manager, made 
known that several surprises, the 
nature of which he declared him- 
self unable to reveal, have been 
| arranged for the affair. It is 
understood that these surprises 
| relate to intimate details of the) 
| physical aspects of the show. 





Plans for the drawings give 
| first choice to Chicago Automo- | 
| bile Trade Assn. members on the | 
basis of factory production in 
dollar value for the period of 
June 30, 1933, to July 1, 1934; 
second choice to non-members of 
the association on the same basis; 
the remaining space to members 
and non-members in the order 
named, or such of them as de- 
sire additional space. 

The hope that conflicting ex- | 
hibits would be banned became a 
| certainty with the announcement 
of terms governing the drawings. | 
These terms call for no displays | 
| outside of the Coliseum except | 
|for those “in recognized show- 
rooms” and a community show 





at the Edgewater Beach Hotel 
| on the far north side. 


The GM Sales Barometer 


Regardless of whether or not sales are good the monthly reports 
are released on the dot at 12 noon the eighth day of each month 
giving an accurate picture to the trade of what General Motors has 
experienced during the previous 30 days. In this way the industry 
has a picture of what is going on weeks before registration figures 
are available. In the picture above we have left to right: Kenneth 
Youell, GM, reading the report to Harry Clarke, N. Y. News Bureau, 
Nat Keith, Dow, Jones & Co., and Al Donohoe, Automotive Daily 
News, as the clock chimes 12. 


~ How about 


SKIDDING? 


How about 


BLOWOUTS: 
HE public is getting more interested in 


T the safety of its t#res. Brakes only stop the 
wheels — it takes tires that grip to stop the car. 


So let’s look at the record. Blowouts cause 
less than %% of the accidents. Skidding 
causes 512 times as many! 


Goodyear puts blowout protection in every 
ply with patented Supertwist Cord. 


But more than that— Goodyear puts the grip 
of the famous All-Weather Tread in the 
tread-center — where the tire meets the road! 


Isn’t this something worth know- 
ing when you choose the tires 

for your car? The public 
thinks so—and as a result, 

the new Goodyear 

“G-3” is the largest- 

selling tire in the 

world. 


MORE PEOPLE RIDE ON GOODYEAR TIRES THAN ON ANY OTHER KIND 
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th th Dimension 


~ the Nowe of Aubeasties Aavertaing News of Automotive Advertising 
By RAY BLACKWELL 





C. CHICK, general sales manager of the Cadillac Motor 
. Car Co., announces the appointment of Frank J. Den- 


ney as advertising manager. 


Denney takes his new post with a background of 20 


years’ experience in newspaper work, advertising, and 
A fter@—— 


| sponsoring an hour of symphony 
concerts every Sunday evening 
from 8 to 9 o’clock over the blue 
network of the National Broad- 
casting Co. 


business administration. 
serving in various editorial ca-| 
pacities in Philadelphia, Cleve- | 
land, and De- 
troit, he was 
named assistant 
general man- 
ager of the De- 
troit Depart- 
ment of Street 


Railways, leav- 
ing that posi- 
tion six years 


ago to join the 
Campbell-Ewald 
Co. 

Except for a 
brief period as| 
automotive advertising manager | 
of the Cleveland News, he has | 
been with Campbell-Ewald ever 
since, working on the Cadillac 
account the _Steater part of that | 
time. . 

The General Motors Corp. is 


— ye 








Frank Denney 


Automotive 


On the Air 








(All time quoted Eastern Standard Time) 


SUNDAY, OCTOBER 21 
6:15 P.M.— 
SPARKS-WITHINGTON (NBC, Blue) 
Sparton Triolians, Jolly Coburn’s orchestra 
and soloists. 


8:00 P.M.— 

FORD (Columbia)—Detroit Symphony Or 
chestra, Victor Kolar conducting; Rosa Ten- | 
toni, soprano. 

GENERAL- MOTORS (NBC, Blue) General | 
Motors Symphony Orchestra, Ernst Anser- 
ment conducting; Albert Spalding, violinist. 

9:30 P.M.— | 
GULF (Columbia)—Will Rogers with Oscar | 
Bradley’s orchestra. 

10:30 P.M.— | 
PONTIAC (NBC, Red)—Jane Froman; the | 
Modern Choir; Frank Black's dance or 
chestra, 

MONDAY, OCTOBER 22 

6:45 P.M.— | 
SUN OIL (NBC, Blue)—Lowell Thomas | 

7:45 P.M.— | 
PHILCO (Columbia)—Boake Carter. | 

8:00 P.M.— 


STUDEBAKER (NBC, Red)—Richard Him 
ber’s orchestra; Joey Nash, tenor. 
8:30 P.M.— 
ATWATER KENT (Columbia)—Joseph Pas 
ternacki’s orchestra with guest stars. 
FIRESTONE (NBC, Red)—William Daly's 
symphonic string orchestra; Gladys Swarthout, 
soloist. | 
9:00 P.M.— 
SINCLAIR (NBC, Blue)—Minstrel show 
TUESDAY, OCTOBER 23 
6:45 P.M.— 
SUN OIL (NBC, Blue)—Lowell Thomas. 
7:45 P.M.— | 
PHITAO (Columbia)—Boake Carter. | 
8:30 P.M.— 
PACKARD (NBC, Blue)—Wilfred Pelletier's | 
orchestra and John B. Kennedy; Lawrence 
Tibbett, soloist. 
9:30 P.M.— 
CHEVROLET (Columbia)—Isham Jones’ or- 
chestra; Melodeers quartet; Toscha Seidel, 
soloist. 
TEXACO (NBC, Red)—Ed Wynn, Graham 
McNamee and Eddie Duchin’s orchestra. 
WEDNESDAY, OCTOBER 24 


6:45 P.M.— 
SUN OIL (NBC, Blue)—Lowell Thomas. | 

7:45 P.M.— 
PHILCO (Columbia)—Boake Carter. | 

10:30 P.M.— | 
CONTINENTAL OIL (NBC, Blue)—Harry 


Richman, Jack Denny’s orchestra and John 
B. Kennedy. 
THURSDAY, OCTOBER 25 
6:30 P.M.— 
SHELL OIL (Columbia)—Red Grange, 
ball news. 


foot- | 





6:45 P.M. } 
SUN OIL (NBC, Blue)—Lowell Thomas | 
7:45 P.M.— 
PHILCO (Columbia)—Boake Carter. | 
9:30 P.M.— 
FORD (Columbia)—Fred Waring’s dance 
orchestra. 
FRIDAY, OCTOBER 26 | 
6:30 P.M.— | 
SHELL OIL (Columbia)-—Red Grange, foot- | 
ball news. 
6:45 P.M.— 
SUN OIL (NBC, Blue)—Lowell Thomas | 
7:45 P.M,— 
PHIIAO (Columbia)—Boake Carter. 
8:00 P.M.— 


(NBC, Red)—Grantland 
and quartet, Frank 
Rosario Bour 


CITIES SERVICE 
Rice, Jessica Dragonette 
Banta and Milton Rettenberg. 
don’s orchestra. 

SATURDAY, OCTOBER 27 
7330 P.M.— 
SHELL OIL 
ball news. 
7:00 P.M.— 
SOCONY VACUUM (Columbia) 
Sketches. 
330 P.M.— 
STUDEBAKER 
ber’s orchestra. 


o 


(Columbia)—-Red Grange, foot 


Socony Land | 


a 


(Columbia)—Richard Him 


Damrosch, Arthur Bofansky and 
Ossip Gabrilowitsch, while the 
list of soloists will include such 
artists as Grace Moore, Albert 
Spalding, Geraldine Farrar, 
Jasche Heifetz, Lawrence Tib- 
betts, 
Boria. : & 


Broadcasting of symphony re- 
citals is no new experience for 
| General Motors, for it will be re- 
membered that Cadillac-LaSalle 
pioneered the idea with a series 
|of 17 concerts, featuring the 
world’s foremost artists, during 
last winter and early spring. It 
| is reported that the enthusiastic 
public approval of _ this 


precisely the same|a 


time that the Ford symphonic ¢ ¢ « 


program is heard over the Colum- 
bia Broadcasting System. By co- 
incidence, both broadcasts started 
the same evening, Oct. 7. 


try, J. O. Lashar, advertising 

oa oe manager of American Chain and 

Among the General Motors’| associated companies, contributed 
guest conductors will be heard} an article on the economies and 
such leaders as Leopold Stow-| the benefits of advertising that | 
kowski, Nikolai Sokoloff, Walter! no one interested in the subject 





In a recent issue of Printer’s 
Ink one of the outstanding ad- 
vertising executives of our indus- 











Lily Pons and Lucrezia | 


high 
grade radio entertainment sold | 
General Motors on the advisabil- | 
ity of a continuation this year of | 
program of similar character. | 


Auburn Inaugurates 
Master Salesman’s Club 


der factory supervision and at 


| Auburn, Ind., Oct. 19.--As one | 
factory expense it will be the re- 


| of the major features of a care- | 
|fully planned sales drive the | tail salesman’s own _ institution, 
Auburn Automobile Co. has/ according to Horace Millhone, 
| started a new organization—The | promotion manager for the com- 
Auburn Club for Master Sales- pany. Membership will be com- 
a a Gee prised of men who warrant spe- 
ae , ; . | cial recognition and remuneration 
Auburn retail salesman in 


every will be both honorary and ma- 
the country. | terial 
| The first Master Salesmen’s 


While the club will operate un- 


Contest officially started Oct. 1 
and will extend to May 1, 1935 
Position is judged on points ac- 
cumulated from new car transac- 
tions. In order that all salesmen 
have an equal chance to win 
honors and remuneration’ the 
country has been divided into 
groups according to market po- 
tentialities and the groups in turn 
have a sliding scale of point 


should overlook. The story, “Over 
the Coffee,” avoids the usual plat- 
itudes and complementary gen- 
eralities so frequently heard 
| whenever advertising is dis- 
| cussed. In interesting style it 
takes apart this complicated ma- 
| chine called advertising and 

shows you just what makes it 


| 





| tick. It is highly recommended | values. Trips to the Auburn fac- 
to anyone having doubt as to/tory, excursions and _ valuable 
the effectiveness of well planned| other prizes are among. the 
| advertising. awards. 
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BetHLEHEM manufactures 

the finest S. A. E. steels for 
axles and stands ready to 
recommend and develop other 
steels for special requirements. 


The chrome steels, the manga- 


TT 


| 


nese steels, the nickel and the 


chrome-nickel steels all have 
their place according to the design 
contemplated. 

But deciding on a certain analysis for axle- 
shaft steel by no means settles the matter. To 
an experienced steelmaker, specifications are 
merely a foundation upon which to build a 
steel just right for the intended service. When 
Bethlehem makes your steel for axle shafts you 


realize the full latent possibilities of whatever 





BETHLEHEM jc ALLOY STEELS 
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analysis you specify. You get 
steel with that inherent fine grain 
that can be heat-treated to give 
an exceptional combination of 
strength, ductility and fatigue- 
resistance. 


The regular production, heat after 


lili 


heat, of steel like this calls for rigid 
control of the melting, such as can 
be developed only through years of 
alloy-steel making experience. Bethlehem 
has had that experience —over the entire 
period during which alloy steels have been 
used. Whatever the analysis you prefer, you 
are assured of fine parts at low manufac- 


turing cost when your axle-shaft steel is made 


by Bethlehem. 


ETHLEHEW BETHLEHEM STEEL COMPANY, BETHLEHEM, PA. 
STEEL 












Illinois Votes | 


Code in Local Survey 
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Colters Show Trend to Support of Dealer Code 


sto Support | 


By HERMAN a. 


Illinois Code Administrative 


Since your paper seems to have 
become a medium through which 
dealers are expressing themselves 
for or against | 
the code and 
realizing that 
because of your 
wide circulation, 
the articles ap- 
pearing therein 
have an_influ- 
ence for good 
or bad on the 
entire dealer 
body, I feel | 
therefore, that : 
it becomes the H. G. Wangelin | 
duty of all right thinking dealers | 
to come to the defense of the only 
instrument ever designed to help | 





the automobile dealer in _ his 
merchandising problems. 
As chairman of the Illinois) 


State Advisory Committee and | 
member of the National Control | 
Committee, I believe that my ob-| 
servations and contacts have 
qualified me to write authentically 
on this most vital subject. 


Change Takes Time 

Might I say at the outset that 
this article is being written just, 
after Oct. 3 the first anniversary | 
of the signing of our code by the} 
President of the United States. 
We have been operating just one | 
year. We have attempted to 
revolutionize selling methods and | 
reorganize selling agencies in this 
short span of 12 months. We have | 
undertaken to recreate a business | 
that had disintegrated, through 
abuse from without and disorgan- | 
ization and suspicion from within, | 
to a point where it remained but 
a shell of its former self. A busi-| 
ness, which had been in the}! 
process of liquidation for the past | 
several years, could not possibly | 
be rehabilitated over night. Our} 
greatest handicap lay in the fact} 
that too many dealers considered | 
the code as a reserved seat ticket | 
in Utopia. 

We probably all started off 
after Oct. 3, 1933 on the wrong, 
premise. We probably felt that | 
inasmuch as the code was just 
what we wanted, expressing as it 
did the fondest hopes of 95 per 
cent of the dealers, that there- 
fore all that was necessary was 
to start operating under it. We 
failed to take into consideration 
the frailties of human nature. We 
forgot that even in the game of 
baseball or football they need 
umpires and referees to see that 
the game is played according to 
the rules. We forgot that other 
laws designed to protect honest 
and decent people from the dep- 
redations of a criminally minded 
minority, were no absolute safe- 
guard against the prepetration of 
their crimes. This in spite of 
the fact that our law enforcement 
agencies and courts had for years 
and years been set up to protect 
us, 

Enforcement Needed 


That our code has_ suffered 
through the lack of “enforcement 
by prosecution” is not denied. 
But to say that there has been 
no compliance is unfair. I still 
contend that a large majority of 
the dealers are complying 100 per 
cent because they respect the 
code as their benefactor and are 
ethical enough to practice what 
they believe in. 


Still another group are comply- 
ing, with probably occasional in- 
fractions of the rules. This group 
also wants the code to stay but 
will take an occasional chance 
at not being caught breaking 
faith. 

The third class is that five or 
10 per cent comprising the de- 
liberate and flagrant violators 
who will stab in the back and 
hit below the belt whenever they 
get the opportunity. Even this last 
class however are not habitual 
violators and in spite of their 


| towards the code?. 


| replied 


WANGELIN 
Organization, Belleville, Ill. 


disrespect for the code, actually 
violate on comparatively 


| deals. 


But the dealer body has be- 


come afflicted with an overdose | 


of code conciousness. Too many 
of them look with suspicion on 
most every deal they lose with 


the result that the code is charged | 
Over | 


with lack of enforcement. 
70 per cent of the investigation 
made at the instance of complain- 
ing dealers prove to be no viola- 
tions at all. 


Government Helping 
As to enforcement, I most 
heartily agree that it becomes one 
of the important phases of code 
administration. Happy to say 
we are beginning to get govern- 
ment and state help on prosecu- 
tions, and already 
a new spirit of determination on 
the part of the majority of deal- 
ers to back up NRA and our 
code to the degree of making 

it a permanent institution. 


Some time ago I conducted a 
poll in the 98 counties comprising 
the code state of Illinois exclusive 
of the Chicago area. The ques- 
tions asked and the results of 
the poll are given here and pre- 
sent a very favorable picture 


| These questions were printed on 
ecard and/| 
| mailed with a letter, telling the 


a Government post 


purpose of the poll. 
Do you approve 


Has your manu- 


| facturer assumed a 


favorable attitude 

Have your used 
car losses been re- 
duced? 

Are you comply- 
ing with the Labor 
Provisions? 


By more 


ment. 
Good Poll Returns 
Of the 1,400 cards mailed to | 
new and used car dealers 485 were 
returned. Whether those not re- 
plying were too busy or whether | 
they were not prepared or were 


unwilling to reply to some of the | 
questions, we can not say. This | 


much however is true. Everyone 
not in favor of the code certainly | 
expressed himself by registering | 
his disapproval. 
a peculiar fact that people are 
always ready to condemn a thing 
they do not lixe but seldom take 
the trouble to express themselves 
favorably on that which they 
approve. 


few | 


there exists | 


428 Yes 36 No | 


386 Yes 21 No 
405 Yes 45 No | 


445 Yes 14No 


On the question of how the code | 
could be improved the majority | 
rigid enforce- | 


You know it is | 


The make of car handled was | 


also asked for making it possible 
to compile the following informa- 
tion. These results are of par- 
ticular interest in that they indi- 
cate the attitude towards the code 
of dealers in both high and low 
priced cars. 


Returns of Makes of Cars 


Represented 
For Against 
1 Austin a 
2 Auburn ee 
22 Buick-Pontiac 3 
6 Cadillac-LaSalle ae 
107 Chevrolet 8 
38 Chrysler-Plymouth 3 
37 De Soto-Plymouth 3 
49 Dodge-Plymouth 4 
105 Ford 2 
3 Graham 1 
17 Hudson 1 
2 Hupmobile F 
129 Nash oe 
21 Oldsmobile 4 
7 Packard we 
3 Reo 1 
16 Studebaker 2 
11 Used Car- 1 
459 33 


The usual contention that deal- 
ers representing the higher 
priced brackets were not favor- 


| in this cause, 


an to the code is not borne ey 
| by the returns. In fact I have | 
| found ardent supporters of the | 
new deal for automobile retailers | 
|} among all types of dealers both | 
large and small irrespective of the 
make of car they represent. 

Truthfully, we have made 
| wonderful strides. We have im- 
proved our position in the indus- 
try and have effected a remark- | 
ably satisfactory degree of code | 
compliance through our own ef- 
forts. Now with governmental 
support we can rise to even 
greater heights if we will all, 
| through a unity of effort, strive 
to retain the advantages we have 
gained and aspired to attain a 
position of dignity for our busi- | 
ness, through the development of | 
a practical, workable, program. 

Three factors must be reckoned 
with which now stand in the way 
of code progress. 

First, dealers must not look 
upon our code as a panacea for 
all their ills, but should be satis- 
fied with safe and sure progress. 
Just because they have been given 
the proverbial finger, they must 
not immediately expect the whole 
hand. 

Second, we are entitled to a 
better degree of factory co-oper- 
ation. The manufacturers must 
be reconciled to adjust themselves 
to the new order of things which 
has given dealers their God given 
right to think and act for them- 
selves. 

Third, as a group of business 
men we should be vitally inter- | 
ested in the affairs of our coun- 
try, but should not become a' 
slave to politics. We should be 
| automobile dealers first, and poli- 
ticians second. 
| To sum it all up I would com- 
pare any catastrophe that might 
befall our code to a man who 
meets his death falling out of 
|an airplane. My contention is 
that the accident happened not 
| when he hit the ground but when 
he fell from the plane. 

So it is with our code. A 
catastrophe to our code will not 
| occur when it is dashed to its 
death upon the rocks of dealer 
indifference and distrust, but will 
happen when it falls from the 
lofty plane in which we have 
managed to keep it these past 
| 12 months. 


Fi nd Questions 


| Had Code Slant 


Critic Worries Over ADN 


Pennsylvania Circulation 


By GEO. McFARLAND 
Pennsylvania State Advisory Committee, 
(By Telegraph Oct. 13) 
We are amazed at the apparent} trict commissioners, 16 field ad- 
attitude motivating the tenor of| justers and attendant personnel 
headlines in your recent publica-| co-ordinating with 49 local (or 
tions as they relate to the motor! county-unit) associations affords 
vehicle retailing trade code, par-| our state advisory committee a 
ticularly so because many read-| most excellent contact with the 
ers judge the contents of an| individual dealer toward which 
article by inferences drawn from| end we are pleased to advise 
such subject matter. Frankly| you without any stretch of the 
the Pennsylvania State Advisory| imagination, that an actual “poll” 
committee of the Motor Vehicle| by us in this state will divulge a 
Retailing Trade code looks upon} genuine condition much at vari- 
your apparent or implied attitude| ance with the implications mani- 
with much disfavor. While you| fested in your publication. 
have included favorable refer- In the interest of continued 
ences to the code in some of| circulation and the maintenance 
your editorials, it is a known|of harmony of thought within 
fact that letters favorable to code| the automotive industry we sin- 
practices sent you by members| cerely trust that the good name 
of the trade have been completely! of the Automotive Daily News 
ignored. In administrating the! shall not be further impaired by 
code to over two thousand auto-| such unscrupulous tolerance. 
mobile dealers in the state of A reprint of this telegram 
Pennsylvania we are receiving might indicate to the dealers in 
most commendable co-operation| Pennsylvania that your mind is 
from the dealer body as a whole.| at least open or neutral on our 
Our executive secretary, six dis-| code. 


Bennett Declares Code 
Answer to Dealer Prayer 


By A. C. BENNETT 
Motor Vehicle Ketail Trade Code Administration, Pittsburgh, Pa. 


Regarding the questionnaire | will allow the 10 or 15 per cent 
land the controversy about the/ of reactionaries to ruin the finest 
code, its application to our busi-| retail industry in the country. 
ness, and its enforcement. This is a dealers’ code. It has 
At no time up to December, | fair provisions for the public, the 
1933, have I ever heard of a dealer| employe, and the dealer. The 
who was not in favor of some| dealers must expect to take the 
sort of agreement (code) that| burden of compliance. The gov- 
would place a limit on used car| ernment promises enforcement in 
losses. Now, there has sprung up| their own slow manner, but they 
a very small number (compared | have given the dealers the oppor- 
with the whole) of dealers who| tunity to do legally what they 
want to still be rugged individual-| have tried for years to do by 
ists, and lose money in business.| agreement among themselves, 
The dealers are permanently | with always a weather eye on the 
faced with higher wages and a| Sherman Act. 
shorter work week, with a guar- There are some dealers who 
antee to salesmen, and other re-/ will not play fair unless they are 
strictions which are fair, but| forced to do so, who will not obey 
which can only be possible by 4| any law unless penalties are ap- 
profitable operation. plied; but the 85 or 90 per cent of 
All dealers know the principal| the dealers (and they are the 
cause of loss in the business, and | legitimate business men) cannot 
that a majority of them lost not|lie down on the job. They must 
only their previous surplus, but| keep up the fight—the business 
also their entire capital. is worth it, and it is worth very 
They have all prayed for years | little without the code provisions. 
that some restriction be invoked Automotive Daily News can be 
that would change what has been|a very constructive force in this 
a losing racket into a legitimately | matter, and I am sure the dealers 
conducted business, and it does| greatly appreciate your editorial 
not seem reasonable that the| reply to Mr. Penny in the “News” 
30,000 dealers in the United States | of Oct. 6. 


Offers to Distribute 
ADN Code Poll Blanks 


By C. L. WHITE 
Motor Vehicle Retail Trade Code Administration, Pennsylvania 
District No. 6, Erie, Pa. 

A number of dealers in Pennsyl-| considerably more studying and 
vania district No. 6, which em-| thinking than they have done 
braces nine counties in north-| heretofor. 
wars °ss — Ivania, a If you care to take advantage 
called my attention repeatedly 
to your poll on the Motor Ve- of my —— = oe as 
hicle Retailing Trade code. Aj include a ballot with our nex 
cursory poll taken in a number | issue of bulletins from this office. 
of dealer meetings would seem We are not a subscriber to Au- 

tomotive Daily News, as we have 


to indicate that you have less 
than 100 subscribers to your pub-| not yet been satisfied that code 
funds should be thus expended. 


lication among the 270 dealers 
of the district. Possibly our co-operation with 
you would enable you to extend 


I would like to place in the * 
hands of all dealers in this dis-| noes to us for “value 
rec 


trict a ballot like the one ap- 
Ed. Note: We would be pleased 


Harrisburg, Pa. 














By C. D. RANDALL 
Randall & Blakely, Inc. 
Ford 
Griffin, Ga. 

Relative to the code questions. 
It seems to the writer that the 
questions asked are so worded 
as to be simular to the proverbial 
question of “Have you stopped 

beating your wife yet.” 

The writer for instance is and 
has been an outstanding sup- 
porter of all things connected 
with the code. 

Yet my answers will probably 
put my ballot in the ranks of 
those “who do not want the code.” 

If you want to do some good 
we suggest that 
a carefully drawn up set of ques- 
tions be mailed to every dealer 
in the U. S., as per Literary Di- 
gest, and not a set of questions 
that look more designed to pro- 
duce a one sided reply than the 
truth. P.S.: I wrote this before 
I read other letters on the same 
—_ of thought so excuse repeti- 
tion. 





Calls Code Stand 
Clear and Sensible 


By C. L. FLETCHER 
Erie County Motor Vehicle Code 
Buffalo, N. Y. 











pearing in your paper, and would 
ask them to submit the vote di-| to mail ballots to the entire mailing 
list of dealers in District No. 6, 


rect to you. I am sure that other 
Pennsylvania. We would ask only 


district commissioners in u ! 
Pennsylvania would also be glad| that all dealers answering use their 
own return envelopes to protect us 


to do likewise. against charges of ballot stuffing. 
Code compliance activities are| That is, we cannot accept group 


encouraging the dealer to do! ballots from one source. 


Members of the Erie County 
Motor Vehicle Code Executive 
committee greatly appreciate the 
position ADN takes on the code 
as expressed so definitely and 
sensibly in your interesting issue 
on page one of Oct. 6. 

















AUTOMOTIVE DAILY NEWS, SATURDAY, OCTOBER 20, 1934 


15 


‘Truckers Throng Chicago for First Convention 


Eastman May ay Outline 


Program oj 


Washington, Oct. 19.—With “the | Rod: 
last contingent of the headquar- 
ters staff scheduled to leave to- 
day for Chicago, the stage is set 
for the opening in the Windy City 
on Sunday of the largest conven- 
tion in the history of the motor 
trucking industry. The certainty 
of record-breaking attendance at 
the convention, the first annual 
gathering of the American Truck- 
ing Assn., already is assured by 
advance registration of delegates. 
In the group will be representa- 
tives of every State in the Union, 
called together to consider a wide 
variety of problems confronting 
the industry. 


An outstanding feature of the 
convention scheduled for Monday 
is the address of Joseph B. East- 
man, Federal Co-ordinator of 
Transportation. Its paramount 
interest to the trucking industry 
at this time lies in the fact that 
Eastman is expected to outline 
the legislation which he is ex- 
pected to recommend to Congress 
in January and which will bring 
transportation into the scope of 
the “New Deal.” 

The Co-ordinator’s address will 
be broadcast over the Red net- 
work of the National Broadcast- 
ing Co. from 12 to 12:30 C. S. T. 
This arrangement was made for 
the benefit of trucking industry 
members unable to attend the 
session at Chicago. 

The convention proper, opening 
on Monday, will be preceded by 
three group meetings on Sunday. 
First is scheduled that of the 
Naticnal Code Authority. In the 
afternoon, there will be a meet- 
ing of the executive committee of 
the A. T. A. and in the evening 
a session of the A. T. A. general 
committee on organization policy. 

Registration of delegates will 
begin at 9 o’clock Monday morn- 
ing and the first general session 
is scheduled for 10 a. m. 

After the nomination of resolu- 
tions and nominating committees, 
the delegates will hear the annual 
report of the A. T. A. by Ted V. 
Rodgers, president. 

The Eastman address is next 
on the morning program. It will 
be followed by a_ speech by 
Charles P. Clark, acting deputy 
administrator, transportation sec- 
tion NRA. The trucking code 
from the Government angle will 
be discussed by Clark. 

After a luncheon meeting at 
which Mayor Kelly of Chicago 
will welcome the trucking indus- 
try, and at which Arthur M. Hill, 


president of the National Associa- | 


tion of Bus Operators will speak 
the convention will convene at an 
afternoon session designed to 
tackle the many-sided question 
represented in the subject: “In- 
surance and Safety Program.” 
The session will inaugurate a na- 
tion-wide campaign for the im- 
provement of the commercial ve- 
hicle’s safety record. Speakers 
include Sydney J. Williams, di- 
rector of public safety, National 
Safety Council; Dr. Albert W. 
Whitney, associate general man- 
ager, National Bureau of Casualty 
and Surety Underwriters; and S. 
J. Cashel. 

Two breakfast meetings are 
scheduled for 8 o'clock Tuesday 
morning. One of these sessions 
will bring together the presidents 
of truck associations and chair- 
men of State code authorities, the 
other the secretaries of truck as- 
sociations and code groups. 

The Tuesday morning conven- 
tion session will select permanent 


members of the National Code 


Authority. 


The industry’s code of fair com- | 


petition will provide the piece de 
resistance of the afternoon meet- 
ing. Edward F. Brashears, gen- 
eral counsel of the A. T. A., will 
open the discussion with an out- 
line of the general code situation. 
He will be followed by Ted V. 


of Legislation 


al Code Authority, who will speak 
on registration. The remainder 
of the afternoon will be devoted 
to a discussion of the subjects of 
rates and tariffs, labor and code 
compliance. 

Tuesday night will be marked 
by the annual banquet at which 
Brashears will act as toastmaster. 


“Should the trucking code be 
superseded or augmented by Fed- | 
eral regulation?” is the main topic 
to be discussed at the Wednesday 
morning session. It will be pre- 
ceded by the reports of standing 
committees and the secretary and 
treasurer of the association. 


Dr. Isador Lubin, Federal Com- 


























5919 Commonwealth St, 
Detroit, Mychigaen 





Gentlemen: 


country, 








and the tube. 
on the tire guard. 






the tire guard, 


plan. 









Rodgers, chairman of the Nation- | 


| only, 
for the ee year. 


MICHIGAN'S DISTRIBUTORS 


You will recall that about two weeks ago you installed a set 
of your tire guards on my special Ford Roadster. 


Last Tuesday afternoon I happened to be driving through the 
and I had been going about 85 miles per hour on a 
concrete road, and one of the tires picked up a nail that 
Tipped a gash approximately two-inches long in both the case 
The dfect was to let the tire down immediately 
JI was delighted with the performance of 
these tire guards because there was no side-sway, 
stopped very easily and there was no skidding. 


I thought you might be interested in the experience because 
whet amounted to a complete tire feilure was not anticipeted 
end the complete absence of skidding or eide evay was a source 
of no little pleasure to me. 


Write today for our money 
We have an unusually interesting proposition 
for the dealer or distributor who can qualify as an 
authorized American Tire Guard Installation Station. 


AMERICAN TIRE GUARD COMPANY 


5919 Commonwealth Avenue 
DETROIT, MICHIGAN 


missioner of Labor Statistics, will 
speak at a luncheon meeting on 
Wednesday. His subject will be 

“Labor statistics and their rela- | 
tion to the trucking industry.” 
C. L. Dearing, former assistant | 
deputy administrator, transporta- 
tion section NRA, will be another 
speaker at the luncheon. 

The Wednesday afternoon ses- 
sion, bringing the convention to 
a close, will be devoted to a con- 
sideration of financial support for 
the A. T. A., decision on the ques- 
tion of limiting A. T. A. member- 
ship to for-hire truck operators 
and the election of officers 





Washington, Oct. 19.—The Blue 
Eagle of the Master Service Garage, 
Denver, Colo., came back to NRA 
to roost this week. It was with- 
drawn on the ground that the com- 





pany violated the wage and hour 
provisions of the motor vehicle stor- 
age and parking trade. 
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I was particularly interested to note that upon driving on the 
tire guard without changing the wheel or tire I was able to go 
the three miles into town at an average speed of about fifteen 
miles without injuring either the case or tube, 
certain amount of noise on the concrete road while riding on 
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W. M. Picker 


Just appointed by Packard as 
sales manager of the low-priced 
line the company is introducing, 
W. M. Packer 
starts on his 
new job with a 
record of 
complishm ent 
with Chevrolet 


as a wise selec- 


Packard com- 
pany. Packer 
c started in as 

city sales man- 
W. M. Packer ager in Los 
Angeles for Chevrolet in 1927; in 
1929 he was in charge of the 
Los Angeles zone; in 1930 he was 
regional manager working out of 
Buffalo; in 1932 he returned to 
the West Coast as regional man- 
ager, with headquarters in Oak- 





TIRE PUNCTURED AT 
809 MILES AN HOUR 


Yet No Side Sway or Skidding 


John N. Lord’s 
hundreds of letters in our files from 
motorists who have experienced the 
hazards of blowouts and punctures 
while traveling at high speed. 
Mr. Lord they agree that American 
Tire Guards are “Priceless When 
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| organize a new zone 


land; in June, 1934, he was trans- 
ferred by Chevrolet to Boston to 
in New 
is with 


England. Now Packer 


| Packard. 


ac: | 


that ranks him | 


tion by the} 





Trouble Happens”. 


What a sales opportunity this offers 


automotive products. 
American Tire Guards offer depend- 
able protection from the dangers of 
blowouts and eliminate the nuisance 
and inconvenience of flat tires, they 
have a tremendous ready made 
High speeds, skillful ad- 
vertising and greater usage of motor 
ears have made car owners 
“tire conscious” 
You can make capital of this fact 
by selling them American Tire 
Guards . . . the greatest automotive 
safety device since the self-starter, 
four-wheel brakes and safety glass. 


AMERICAN _ 


and 


teoi Asks Podnail 


Truck Regulation 


Minneapolis, Minn., Oct. 19. 
A plea for federal regulation of 
motor trucks on a basis that 
will insure fair competition be- 
tween legitimate truck operators 
and the railroads and eliminate 
unregulated “wildcat” trucks from 
the transportation picture was 
presented in Minneapolis by John 
L. Keeshin of Chicago, president 
of the Keeshin Motor Express 
Co., one of the country’s largest 
operators of common _ carrier 
trucks. 

Keeshin was the speaker at the 
weekly luncheon meeting of the 
Traffic club of Minneapolis. 
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of the unusual character of the 
test. 
* BS * 
GASTON PLANTIFF has been 
gathered to his Father’s and thus 


passes a veteran whose activities | 


in the early days made him a 
most prominent figure in the in- 
dustry in New York. In the min- 
ing camp phase of the business in 
the metropolitan section Plantiff 
was a contemporary of such pion- 
eers as Ray Owen, Alfred Reeves, 
Charley Partridge, W. D. Gash, 
Johnny Wetmore, Amos Batch- 
elder, Hank Caldwell, Ed Korbel, 
Worth Colwell and others when 
automobile history was in the 
making in New York. 

When Henry Ford induced John 
Wanamaker to sell Ford cars in 





Coming Events 


OCTOBER 


22-26—Philadeiphia, Pa. Americ 
men’s Assn. Convention 

22-26—Philadelphia, Pa. Internat 
dry Congress 

24-25—Chicago. National Battery 
Assn. Annual Convention 

31-Nov. 2—New York. National Foreign Trade 
Council, 


an Foundry 
onal Foun 


Makers 


NOVEMBER 


Texas. American Petroleum 
Institute, Fifteenth Annual Meeting 

15-17—Pittsburgh, Pa. American Institute of 
Chemical Engineers. 

19-23—Cleveland, O. Automotive In 
dustries Show Participating Associa 
tions: National Standard Parts Assn., 
Motor and Equipment Wholesalers Assn 
and Motor and Equipment Manufac 
turers Assn 

20—Cleveland, O. Moton 

Manufacturers Assn 


12-15—Dallas, 


Service 


ind = Equipment 


DECEMBER 


3-8—New York. National Exposition of 
Power and Mechanical Engineering 

6-7—Washington, D. C. Highway Research 
Board, Fourteenth Annual Meeting 

10—Phoenix, Ariz. Western Motor Vehicle 
Conference 


JANUARY 
York. New York 
under auspices of Automobile 
Merchants Assn. of New York, Inc 
7—New York. Society of Automotive En 
gineers, Annual Dinner. 
26-Feb. 2—Chicago. Chicago Automobile 


5-12—New 
Show, 


FEBRUARY 
%-16—Kansas City, Mo. The 
1935 Automobile Show 
MARCH 


4-16—Minneapolis, Minn, 
bile Show 


Pioneer 
in the 


Development 


of the 
Newest Type 
Connecting Rod 


Northwest Automo- 





PRECISION TYPE 
aE ea L ihn 


* FLEXIBLE 
THIN WAL! 
LIGHT WEIGHT 

* BABBITT LINED 


* STEEL BACKED 


* ACCURATE 

* DEPENDABLE 
* ECONOMICAL 
* REMOVABLE 
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CLEVELAND RRR 


Originators of THIN WALL Bearings 


Show. | 
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Kansas City | 
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Chris 
Sinsabaugh 





his big department store in New 
| York under the direction of W. 
D. Gash, the latter started Gaston 
Plantiff in as a salesman. From 
that point on Plantiff’s rise was 
somewhat meteroic. Henry Ford 
took a shine to him and when 
Ford really got to going he made 
| Plantiff his New York manager. 
It was Plantiff who advised the 
location of the first Ford assem- 
bly plant in the New York area 
and Long Island City was se- 
lected. Later, when Ford sought 
a tidewater assembly plant loca- 
tion he advocated Newark and 
Ford’s example was followed by 
other automotive concerns, and 
so a huge industrial development 
at Newark Bay resulted. 
Plantiff had been in retirement | 
ill 


servation of the Fuel Administra- 


tion. 


* * * 


THAT WAS A JOB that gives 
Winningham a swell chance to 
tell that young grandson of his 
what Grandpa did in the World 
War by reciting how he saved 
795,000 gallons a week for five 
weeks by requesting motorists not 
to drive on Sundays. 

The story back of it all is that 
when Winningham took over at 
Washington as a_ dollar-a-year 
man an attempt was made to 
pass a law forbidding Sunday 
driving in the territory east of 
the Mississippi in order to con- 
serve gasoline for the boys “over 
there.” But Winningham figured 
that you can catch more flies 
with molasses than you can with 
vinegar, so he “requested” mo- 
torists to leave the cars in the 
garages on the seventh day, ap- 
pealing to their patriotism. This 
idea prevailed throughout the re- 
stricted area and the ban lasted 
for five Sundays, then came the 
end of the war. 








for five years because of 
health. He joined Ford in 1905| 
and quit in 1929. He was 60} 
years old at the time of his 
death. 

A DAILY FEATURE in the} 


Detroit News is the life story of | 
prominent citizen whose 
birthday falls on the day of pub-| 
lication. Last Tuesday it was 
Charles C. Winningham's 57th 
birthday and he got the break. 
Reading the story, this eagle eye 
of mine fell on the statement that 
Winningham, long prominent as | 
head of the Winningham adver- 
tising agency, was responsible for 
the “gasolineless Sundays” dur- 
ing the war, as chief of the gaso- | 
line section of the Bureau of Con: | 


| sent Edsel Ford a 
| demanding that the president of 


|teen hours after receipt of the 


| guilty and had been sentenced to 


A WILD-EYED Detroit youth 
“death note” 


the Ford company leave $5,000 
in cash on a specified back porch 
else he would be killed. Well, | 
what happened? Inside of four-| 


letter at Dearborn the young man 
had been picked up, pleaded | 


10 years in Leavenworth. Michi- 


“—a word in 
edgewise” 





(Continued from Page 4) 


sighed over the “experimenting’ 
going on these past several 
months at Washington. As long 
as I have been in business or 
watched from the vantage point 
the inner workings of the organi- 
zations with which I have come 
in contact, the entire structure of 
barter and trade is built on ex- 
perimenting. We try new styles, 
new selling methods, new sales 
plans, new men—just as often as 
our own “brain-trusts” bring 
them forward. If we could count 
on one out of ten of our own “ex- 
periments” being practical and 
profitable our success would be 


right here is a paragraph from 
Paul Mellon’s “Purely Confiden- 
tial” in the Detroit News. It’s 
from Washington and says: 
“William Green, 
the AFL and opponent of vertical 
unions, 


unions for the big 
few days ago. 

“The inside is that his hand 
workers, who recently served 
notice that they are going to 
organize one union for their in- 
dustry instead of trying to or- 
ganize separate unions of nm®- 
chinists, painters, etc. 





gan, mebbe, hasn’t any death 
penalty, but she sure does act 
quickly in aggravated cases of 
this sort. 


W ORTH _OF _ REPRINTING 


“Up to now the only important 
vertical unions in the AFL were 


president of | 


heralded from the house. tops. 
Every dealer, every manufac- 
|turer, every publisher identified 
with this industry of ours has a 
“skeleton closet” packed with ex- 
periments that didn’t work—the 
very success with which we are 
credited is built on a foundation 
of experiments that failed. 
* * * 

IT IS JUST as true that we 
“let well-enough alone and go 
fishing” when the wheels of our 
own business are humming, but 
when trouble comes, as it came 
not alone to us, but to our gov- 
ernment, then believe me, brother, 
we all do a lot of “experimenting” 
or else we fold up and quit. 

* * * 


NOW IN My very humble 
opinion the only program at 
Washington which in the end 
could not help but fail, would be 
that of do-nothing-ness. So long 
as you see the cauldron boiling 
with good, bad and _ indifferent 
“experiments” all aiming (at 
least) to get us back on a steady 
keel, we have only one thing to 





had a good reason for| 
coming out in favor of vertical | 
industries a/| 
| dent is now calling to Washing- 


was forced by 400,000 automobile | 


worry about and that is our own 
little “ant-hill.” 


2: a 


THE MEN WHOM the Presi- 


ton will each have his little pet 
scheme and it is a safe bet that 
more than one of them will be 
tried and that “experimented- 
with” more than one of them 


| will be another mud-hook to help 


| some traction. 


the textile and garment makers’ | 


unions. Green’s new stand means 


a distinct change in labor tech-| 


nique.” 
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of progress get 
That is the way 
this man Roosevelt thinks and be- 
cause it is the way every success- 
ful executive whom we know in 
this fast-moving industry of ours 
thinks, we have never lost our 
faith. GMS. 


the old wheel 
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Packard Appoints Staff 


For New Low Price Line 


(Continued from Page 1) 


cently introduced the 12th series 
Packard cars, which embody ex- 
tensive changes, the major por- 
tion of these expenditures are in 
connection with the new line of 
lower priced cars. 

By the end of the year, $3,500,- 
000 will have been spent for tool- 
ing on both cars, $1,200,000 for 
engineering, $1,000,000 for ma- 
chinery and equipment and $500,- 
000 for plant rearrangement. The 
total compares with $1,100,000 
spent for development and tooling 
in 1933. 


In addition to the aforemen- 
tioned major items, are heavier 
promotion expenses and increased 
salary and payroll outlays by vir- 
tue of augmented personnel ac- 
quired in the process of building 
up sales and factory organizations 
for the new car. For example 150 
engineers have been added to the 
Packard staff. The factory and 
sales executive organizations are 
now being rounded out. 


Provision has been made for 
charging against operations all 
costs which are not properly capi- 
tal expenditures. Each quarter 
this year has been called upon to 
bear its share of the burden which 
represents the growing-pains that 
must be endured as the company’s 
program for broadening its mar- 
ket gradually unfolds. All told, 
operations this year will be called 
upon to absorb around $5,000,000 
of the total expenses in connec- 





tion with the development pro- 
gram. 

These extraordinary charges 
will be reflected in the report for 
quarter ended Sept. 30, 
which is expected to show a net 


loss of around $2,400,000 compar- | 
ing with net loss of $1,711,123 in | 


the preceding quarter and with 


net profit of $622,786 after taxes, | 


depreciation, etc., equivalent to 


four cents a share on 15,000,000 | 


no par shares of capital stock in 


the September quarter of 1933. In- | 


dicated net loss for the first nine 
months of 1934 is $5,368,000 com- 
paring with net loss of $487,084 
in first nine months of 1933. 


Cash and marketable securities 
on Sept. 30, 1934, totaled $13,000,- 
000 compared with $15,114,017 a 
year earlier. Further reduction 
in the cash account can be ex- 
pected during the current quarter 
since provision was made in ad- 
vance for some 
ordinary items already charged 


to operations for which actual | 


cash outlays will be made in the 
final quarter together with that 
period’s share of the increased ex- 
penses. 

Steady progress is being made 
in the manufacturing 
laid out for the 12th series cars, 
brought out early in September. 
3ecause of the extensive changes 
made in the new models, it was 


1934, | 


of the extra- | 


program | 
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| With only five-passenger sedans 
available during the first month, 
orders mounted rapidly and com- 
| pany is now booked ahead for 
| more than two months’ produc- 
tion. 


Deliveries of the five-passenger 
sedans during the first month 
they were on the market exceeded 
deliveries of similar body types 
in the first month last year by 
30 per cent and the field organi- 
| zation’s prospect list for all mod- 
els is 
larger than a year ago. Various 
body types are now coming off 
the assembly line. 

Company officials are highly 
gratified at the public response to 
their new offerings and report 
that they are finding considerable 
| evidence that the fine car market 
is opening up after several years 
of inactivity. Packard registra- 
| tions, they point out, are more 
| than 40 per cent of all cars sell- 
| ing for $2,000 or more from Jan. 
| 1 to date. 





Indianapolis Police 
| Buy Airflow Fleet 


Indianapolis, Ind., Oct. 19. 
The Indianapolis police depart- 


ment has gone modernistic with | 
the delivery of six new Airflow | 


| De Soto sedans by Jones & Maley, 
local distributors. The cars are 
especially equipped for police pa- 
trol service featuring bullet proof 


windshields, short wave radio re-| lowest and the high-price cars| 


ceiving and broadcasting sets and 
a machine gun compartment be- 
hind the rear seat. The Airflow 
cars will supplant the larger pa- 
trol units in the department 


said to be considerably | 


Bohn Sees Materials 
Revolutionizing Design 


| Detroit, Oct. 19—A real new 
| deal in automotive engineering, 
particularly as regards the high- 
price car, is foreseen by Charles 
| B. Bohn, president of the Bohn 
| Aluminum & Brass Corp. here. 
| This authority states that a real 
| break is about due in not only the 


sign and construction of the high- 

priced automobile. He says: 
“We now have the material and 

the engineering knowledge avail» 


ahead of anything that is now 


road today are actually obsolete. 
I am referring particularly to the 
| high-price car because it is 


have in mind will first appear. 
The reason for this is that the 


materials are not now made in| 
sufficiently large quantities to 


| bring the prices down to the point | 


| where they can be utilized in the 
lower-priced units. 

“As a matter of fact in en- 
| gineering and design the low-price 
|}ecar today is further advanced 
| than the high-price car and the 


| difference in price between the 


| on the market is not matched by 
the difference in value as regards 
| performance and durability, al- 
though admitting that luxury of 


appointment and prestige are ma- 


impossible to get into production| which operate a large fleet of | terial factors. 


on all body types from the start. | smaller automobiles. 


“What will the new cars be 





TRATIONS 30° STATES SEPTEMBER, 1934-33 


The complete cumulative figures will appear each week, until all 48 statee or completed United States totals for the month have been printed 
States previously shown in this compilation included Arizona, Arkansas, Delaware, Florida, Georgia, Idaho, Illinois, Kansas, Maryland, Minnesota, 
Missouri, Montana, North Carolina, North Dakota, South Carolina, South Dakota, Utah, Virginia, Washington, West Virginia, Wisconsin 
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Total 22 states 342) 232! 574 139 93; 13 817) 114! 49093 
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appearance but in the entire de- | 


| able to build automobiles so far | 
on the road that in the light of | 


present knowledge, cars on the | 


in | 
| this field that the innovations I | 


like? They will be made of light 
materials, preferably aluminum, 
| wherever it is possible to use 
| them. The engines will be able 
to turn over due to superior bear- 
ing construction and generally 
| better design throughout at speeds 
of 4,500 to 5,000 r. p. m., thus de- 
veloping tremendous torque at all 
speeds. Hundreds of pounds of 
dead weight will be eliminated 
while at the same time bodies 
will be roomier. 


=—=his was 


A} Automotive Daily News 
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1925-1933 








1925 

Durant introduces 
six-cylinder cars. . 
pany building its 1 
in Detroit. . . . Anderson Electric 
Car Co., succeeding the Detroit 
Electric Car Co., declares it will 
continue manufacturing electrically 
operated vehicles. 
1926 
| EK. L. Cord buys the Ansted En- 
gineering Co. and Lexington Motor 
Corp., of Connersville, Ind... . 
Harry H. Bassett, president of the 
| Buick Motor Car Co., dies in Paris 
| of pneumonia while attending the 
French automobile show. .. .- R. 
Erskine, head of Studebaker Corp., 
gives $25,000 for a Harvard street 
traffic survey. 


| Star line of 
. Hudson com- 


own body plant 


t 


1927 
A. P. Sloan, at a dinner given in 
| his honor in Paris during the show, 
| predicts $220,000,000 earnings in 
| 1927 for General Motors.... L. B. 
Corcoran, formerly Pierce-Arrow, is 
made general sales manager of the 
F. B. Stearns Co., of Cleveland. we 
E. V. Hennecke, resigns as_ vice- 
president and general manager of 
| the Moto-Meter Co. 
1928 
General Motors’ style show opens 
in Detroit. Attempt is made 
to reorganize the Jordan Motor Car 
Co., of Cleveland, with E. S. Jordan 
as president. Bendix buys a 
majority interest in the Eclipse Ma- 
chine Co., of Elmira, N. Y., maker 
of the Bendix starter drive, from 
General Motors. 
1929 
H. H. Curtice succeeds B. W. De 
Guichard as president of the AC 
Spark Plug Co., of Flint... .- John 
J. Schuman jr. succeeds C. C. Cooper 
as president of General Motors Ac- 
ceptance Co... . A. P. Sloan jr. 
announces General Motors will re- 
tail radios as car equipment. . 
Hal L. Purdy named chairman of 
the executive board of Marmon. 
1930 
Chevrolet buys the Martin Parry 
Body Corp.’s Indianapolis plant and 


21 branches and will build own 
truck bodies. I. J. Reuter 
succeeds A. R. Glancy as general 


manager of the Oakland division of 
General Motors. . . . Herbert Buck- 
man is chosen to manage the joint 
MEA-NSPA parts show. 
1931 
C. A. Vane, general manager of 
the NADA, proposes a factory deal- 


| er’s contract under which the fac- 


tory will buy the canceled dealer's 


stock. . . . R. H. Crooker succeeds 
R. K. White as advertising man- 
ager of Chevrolet. ...N. E. Wahl- 


berg chosen vice-president of Nash. 
. Joseph Bijur, inventor of the 


| Bijur starting and lighting system 


and also a starter drive, dies in 
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| in Detroit. 


New York. 
1932 

Merger of White and Studebaker 
assured by two-thirds of White 
stock being deposited in favor of 
the idea... . Chrysler abandons the 
four-cylinder field with the introduc- 
tion of the Plymouth six. ak, 
Marmon announces a_ 16-cylinder 
model 
France, visiting America, buys $8,- 
000,000 worth of dies and stampings 


for Citroen bodies from Budd. 
1933 
Following the naming of W. S. 


Knudsen as executive vice-president 
of General Motors, Marvin E. Coyle 
is made general manager of Chev- 
rolet, Harry Klingler, general man- 
ager of Pontiac; H. H. Curtice, gen- 
eral manager of Buick, and C. L. 


McCuen, general manager of Olds- 
mobile. Ford’s Exposition of 
Progress show, with displays of 
producers of 175 industries, opens 
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Ullman Tells Policy of Federal Loan Agencies 


Dealer Has Small Chance 


To Borrow for Expansion 


By WILLIAM ULLMAN 

Washington, Oct. 19.—The Fed- | on the assurance of the organiza- 
eral Government as a lender of| tion that it would conform to 
money is ready to advance funds | what the Government regards as 
for enterprises that will create | a sound financing policy. 
work without, at the same time, Here the project might en- 
creating productive capacity be-| counter an insurmountable snag 
yond the power of the Nation t0|/ in the form of the RFC policy 
use it. . of making no loans “for develop- 

This single policy governs every | ment or promotional purposes, or 
lending agency setup in Wash-/to enable business concerns to 
ington to prime the dried-up| expand into new fields of en- 
stream of credit. It begins with| geayor, or to concerns which 
the Reconstruction Finance Corp.,| have no reasonable assurance of 
the parent of all such establish-| gyecess or for which there ap- 
ments, and extends through the pears to be no economic need.” 
entire list of the newest of them That, succinctly, is the yard- 


all, the Federal Housing Corp. . : ; a 
To state it succinctly and prac- stick jd which oe Sam roo 
tically, as applied, say, to the de- | — tl e merit o 8 epee oom 
: . ; struction enterprise for which he 


sire of an automobile dealer to|.; : 
: * -. | is asked to advance either money 
obtain Federal financing for his on tele edftaial eanction. 


enterprise: If the dealer desired < ; 
to borrow money to improve his It is one, Government lending 
agency officials say to a man, 


showroom or service establish- 
ites by which the individual seeking 


ment to enable him to handle : : : 
more effectively a volume of busi- | financing is well qualified to make 
his own measurement of its 


ness now beyond the scope of his i 

facilities, he might stand a chance | Merit. 

of obtaining Federal approval. If, He only wastes his time who 
on the other hand, his desire was | looks to Washington for money 
for money to build a new and/or encouragement for enterprises 
larger plant in the hope of at-| which fail to conform, for all 
tracting a greater volume of busi- | Washington will do in such a case 
ness, all he would get from Wash-| is recommend that he try the 
ington would be a frown of dis- | usual sources of private credit. 
approval. The first would repre- | 
sent an attempt to gain working 
capital, the second funds for a 
capital investment. The Federal 
Government's credit policy favors 
the former, but opposes the latter. 


Not Hopeful 

Even in the first instance, that 
of an attempt to raise working 
capital, Washington holds out 
small encouragement to the auto- 
mobile dealer mentioned in the 
previous paragraph. Save in the | 
most indirect way, Federal money | 
is unlikely to be available for such | 
an enterprise. The Government | 
agencies take the broad view that 
financing projects of this char- 
acter is the function of private | 








Cole Elected 
Directing Head 





1) 
Hupp. He joined the corporation 
in 1915 as Oriental sales manager | 
and has since been a dominant | 
‘figure in the development and | 
sales of the company’s products. 
The new officers elected are as 
follows: R. S. Cole, vice-presi- 
dent and general manager; A. M. 
Andrews, chairman of the board; 


(Continued from Page 


credit, the banks, finance com- 
panies and other non-public | = oe Drake, a | 
agencies. eangham, ass reas eo. 


7 te seas |E. Roehm, secretary. The office 
he one indirect possibility = | of president made vacant through 
obtaining Federal funds lies in | the retirement of C. D. Hastings, 
a subordinate phase of RFC op- | will remain unfilled for the pres- 
erations. |ent and the treasurer’s post was 
This organization is desirous of | ajgo left open. These vacancies 
encouraging the organization of | will be filled later. 
trust companies that will engage | Following the 


: : ‘ of 
especially in the mortgage loan the actions of the board of di- 


ratification 


business. Behind this desire is a | acest disease a cicin aaah 
four-fold purpose: ae Z — y pee year ona 
First, to provide mortgage | orm 6 © proposas | 


presented to the stockholders, the 
following three directors were 
elected for a period of three 
years: Frank S. Lewis, Toledo; 
G. M. Fischkorn, Detroit, and 
Fred Cardway, New York City. 


Besides the new directors 
named at the meeting those 
whose terms were carried over 
include: R. S. Cole, A. M. An- 
| drews, P. M. Hesli, C. M. Soren- 
sen, and R. P. Lyons. The exec- 
utive committee is composed of 
A. M. Andrews, chairman; R. S. 
Cole, and C. M. Sorensen. Geo. L. 
Schine was named legal advisor 
for the corporation. 

Immediately upon his election 
R. §S. Cole reappointed A. J. 
Brandt as assistant general man- 
ager in charge of engineering, 
manufacturing and purchasing. 


The board of directors dis- 


money for new construction with | 
a view to increasing employment 
and stimulating structural ma- | 
terial markets. 

Second, to enable distressed 
owners of mortgages or mortgage | 
certificates to borrow reasonably | 
upon these at fair interest and | 
thus escape forced sale at distress 
prices. 


Collateral Needed 

Third, to enable borrowers to | 
refinance mortgages where the 
value and /or income of the prop- 
erty and the ability of the borrow- | 
er to meet interest and principal 
payments will support the mort- 
gage. 

Fourth, to assist in the preser- 
vation and reorganization of dis- 
tressed properties for the protec- 
tion of mortgage bonds or cer- 
tificates. 

The automobile man _ seeking 
financing under this policy might | 
conclude, and rightly, that his ob- | 
jective is entirely consistent with | 
the first of these purposes, that | 
of providing mortgage money for 
new construction to increase em- 
ployment and stimulate structural | 





panded program for Hupmobile 
activities in 1935. While no an- 
nouncements were made public 
as to what Hupp plans in the way 
of cars for 1935 it was stated that 
| the line will offer a much wider 
price range than has ever been 


material markets. | offered by the company in its 
But, even in this instance, Gov-| entire history. It was stated that 
ernment financing would be only | the plans which will be an- 


nounced in the near future with 
respect to products and merch- 
andising methods will be of ex- 
treme interest to the public as 
well as to the trade. 


indirectly available. It would | 
have to come through the forma- 
tion of a private mortgage trust 
company, whose shares would be 
eligible for purchase by the RFC | 


| cussed in detail the greatly ex- | 








, Alibi Ike Dies 
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Alibi Ike is dead. Long live 
Alibi Ike! 
grump is dead, and buried too, | 


as far as the Memphis zone of | 
the Pontiac Motor Co. goes. 
factory put on a “Do-it-yourself” 








. At least the old|/ Brooks Named Head 


| 


The | 


campaign recently in its various | 


zones . 


. told each zone man-| 


ager to get up his own sales | 


promotion program. 


nors, manager of Pontiac’s Mem- 
phis zone erected a_ suitable 
monument to Alibi Ike, that old 


| moron who has been the scourge 


| of automobile salesmen. 


Of Hupmobile | 


| 
| 





Since 
he days of oil lamps. Not only 
but, with suitable ceremonies the 
entire Memphis zone organization 
buried the monument down deep 
in the ground. 

Inscribed on the four sides of 
| the monumental shaft were the 
ailments which made up the 
most deadly complication of au- 
tomotive sales diseases since the 
inception of the business. 
maladies listed were: 

Dealers can't afford it; Buys 
| spark plugs from friend; Dealer 
placed parts order yesterday; No 
competitive parts needed; Our 


prices too high; Dealer did not | 


receive order pad; Will get sim- 
plified pad next month; Grease 
equipment good enough; No room 
for lubrication lift; Will buy serv- 
ice signs later; Flex-Site system 


not profitable; Can get along 
without tools; Will not phone 
owners; Present bins adequate; 


Will pay past due account next 
month; Could not get accessory 
projection; Dealer has one radio 
in stock; Dealer stocked on ac- 
cessories; Will clean up shop 
Sunday; Don’t believe in service 
advertising; Dealer not selling 
accessories; Discount on parts 
against code; Raises price of car 
too high; Prices too high; Hy- 
draulic brakes; No dealer avail- 
able; Waiting for small car: 
Dealer inactive; Not enough 
salesmen; Competitors cheating | 
code; Clutch trouble; Slow start- 
ing 33’s; Could not hire salesmen; 
Not enough demonstrators; 


The | 
'in the United States 


With his | 
| customary ingenuity W. J. Con- | 


| 


did they erect the monument, | 





cars to deliver January and Feb-| 


ruary; Too many large used cars; 


Dealer out for the day; No coon 


pects for our priced car. 


NADA to Hold 
Annual Meeting 


| Advances made by the ordinance 
| department of the United States 


In Detroit i in 35, 


(Continued from Page 1) 


have been held in Chicago during | 
the National Automobile show, 
and recognition of Detroit as the | 
automotive trade center bids fair | 
to create an added interest in the 
show, which will be held about 
the same time. 


The association is composed of 
30,000 automobile dealers. 


| nounced that “Air Brakes” would 


No | Indianapolis SAE 


Ford Fair Exhibit Draws 
10 Million, 70%, of Total 


Chicago, Oct. 19.—Probably sur-| tor display, attendance figures at 
passing all records for attendance | other features of the exposition 
at a single exhibit in comparison | are equally impressive. Altogether, 
with total attendance at an in-| more than a million and a half 
ternational exposition, the Ford | have visited Ford Symphony Gar- 
Exposition at the Chicago World’s | dens, where, this summer, the De- 
Fair welcomed its ten millionth | troit Symphony Orchestra, the 
visitor to the main Ford building | Woman's Symphony Orchestra of 
at approximately 8 o’clock, Sat- | Chicago, the Borowski-Samossoud 
urday evening, Oct. 13. ballet, the Mormon Tabernacle 

At the time the ten millionth | Choir and many other musical at- 
visitor was clocked in the Ford | tractions have been presented by 
building, the total gate attend- | Ford this summer. 
ance of A Century of Progress Another million and a half have 
was still under 14,000,000, showing | ridden around “The Roads of the 
that, since May 26, the motor ex-| World” in Ford Gardens, and al- 
hibit has attracted more than 70| most two millions have visited 
per cent of the total admission to|the Ford Industrialized Barn, 
the Fair. It is upon the percent-| where Henry Ford’s ideas for 
age basis that Ford officials base | agricultural recovery are present- 
their claims to an all-time record| ed in a barn which originally 
for international expositions. stood on the Michigan homestead 

In addition to attendance in the! of his father and which served as 
main building of the 11- -acre mo-| his first play- house and workshop. 


| NADA Proposes 
Dealer Pact If 
NRA is Dropped 


1) 








Of Studebaker Canada 


South Bend, Ind., Oct. 19.—The 
appointment of M. S. Brooks as 
vice-president and general man-| 
ager of the| 
S t ude baker 


(Continued from Page 


Corp. of Can to hold the annual meeting of the 
ada, Ltd., was| 4, ; ; 
‘ NADA at Detroit this year rather 
announced _ to- r 
: | than at Chicago as formerly. The 
day by Stude-| meeting will be held during the 
baker officials. 


Detroit Automobile Show on Mon- 
day and Tuesday, Jan. 14 and 15. 
The second important decision 
was to make every effort to enlist 
the support of Congress in con- 
‘tinuing the present NRA program 
which expires on June 15, 1935. 
This program will be pushed 
early in the coming Congressional 
session, according to the present 
plans of the Association. In event 
that Congress this year does not 
pass legislation continuing the 
NRA, a counter-proposal will be 
to continue the present code 
benefits through contractural 
agreements among dealers. 

It is pointed out that with the 
growth of the NADA membership 
from a mere 2,000 members a lit- 
tle over a year ago to a little 
over 31,000 members at the pres- 
ent time, such a plan would make 
the code as effective as at pres- 
ent. 

A third important development 
of the meeting was a delegation 
of considerably greater powers to 
the executive committee. The ex- 
ecutive committee will devote 
much of its time to contact the 
manufacturing branch of the in- 
dustry in an effort to gain more 
definite support for the code from 
the manufacturers. The commit- 
tee of course, will also go into 
other details of manufacturer 
dealer relations in the hope that 
agreement can be arrived at 


He succeeds D. 
R. Grossman, 
who has resign- 
ed. Brooks has 
been closely as- 
sociated with 
the automotive 
industry for nearly 18 years. 
During this time he represented 
Studebaker for a period of almost 
eight years. He was formerly 
sales manager and managing di- 
rector of the Studebaker Corp. of 
Australasia in Sydney, Australia 
and manager of retail branches 
for the 
Studebaker Corp. of America. 





M. S. Brooks 


Seattle SAE Holds 


Second Fall Meeting 
Seattle, Wash., Oct. 19.—Pro- 
fessor A. M. Winslow of the 
University of Washington, speak- 
ing on the subject, “Mechanical 
Vibrations”, and H. O. Hanawalt 
of the Engineering Specialty Co.. 
Seattle, on “Modern Methods of 
Eliminating Vibrations’, were 
the two speakers on the October 
program of the Northwest Sec- 
tion, Society of Automotive En- 
gineers, at the meeting held in 
Engineers’ Hall, Arctic building, 
Seattle, Friday evening, Oct. 12. 
This was the second meeting of 
the fall season, with attendance 
excellent, about 50 being present, 


roving interest in the subject. 
. lar G. Holmstrom, section| Which will be of benefit to the en- 
chairman, presided. He an- tire industry. 


Reeves to Address 


Rotarians in Detroit 

New York, Oct. 19.—“Recovery 
Rolls on Rubber Tires” is the 
title of the talk which Alfred 
Reeves, vice- 
president of the 
A ut o mobile 
Manufacturers 
Assn., formerly 
the National 


be the theme for the November 
meeting of the Section. 


Hears Army’s Story 


Indianapolis. Ind.. Oct. 19. 


army since the world war were 
described by Maior L. H. Camp- 








| bell, of the Rock Island (Ill.)| Automo bile 
| arsenal, to one of the largest}Chamber of 
| meetings in the recent history| Commerce, will 
of the Indiana section of the So-| make before 
ciety of Automotive Engineers.| the Rotary Club 
|The session, held at the Athen- of Detroit on 
| aeum, was the first of the pres-| Wednes day, 
ent season. Oct. 24. , Al Reeves 


Major Campbell said that great 
improvement has been made in 
| motorized equipment of the army 
including trucks, tractors and 
tanks, but that limited money 
made it necessary that experi- 
mentation be kept within pretty 
close limits of the available com- 
mercial equipment. 


In his talk the representative 
of the manufacturers is expected 
to review the industry’s recovery 
program and to discuss some of 
the problems confronting the in- 
dustry, including those in the 
fields of taxation, traffic control, 
accident prevention and labor re- 
lations. 





Stocks Active 
All Along Line 
With Trend Up 


By C. J. ALEXANDER 

New York, Oct. 19.—- Another 
flurry of automobile company 
merger rumors swept Wall street 
this week accompanied by more 
than usual activity among the 
stocks of some of the smaller 
units of the industry most often 
mentioned as the most likely 
“merger” possibilities. 

Shares of Auburn again were 
active and strong during most 
of the week. Hudson broke into 
the “most active” group of stocks 
during mid-week on what ap- 
peared to be buying from con- 
centrated sources. Among other 
stocks enjoying a period of prom- 
inence were Pierce-Arrow, Stude- 
baker and Packard, all of which 
scored gains. The advance in the 
low priced issues was not sus- 
tained, however. And there was 
a question of whether the merger 
rumors brought the activity or 
the activity brought the rumors. 

General Motors and Chrysler 
were among the most active 
stocks on the New York stock 
exchange. As usual, Chrysler be- 
ing the outstanding performer at 
several sessions of the market. 
The motors generally were higher. 

The Automotive Daily News 
stock price averages made head- 
way as follows in the week ended 
Oct. 17: 


This wk 
21.07 


21.98 


Change 
0.08 
O44 


O38 


Last wh 
20.99 


21.94 


24 motors 

10 car-truck 
10 parts-acces 17.48 17.86 
4 tire-rubbers 15.44 15.45 

The encouraging thing about 
the action of stocks of the motor 
companies in the week covered by 
these price averages was the fact 
that they held their substantial 
gains of the preceding week. Also 
the week witnessed a moving into 
line by the parts and accessory 
shares, which had lagged some- 
what in the preceding period. The 
tire and rubber group at least 
escaped without a reaction. 

The latest price average of 21.07 
for the 24 motors represents a 
recovery of 1.52 points from the 
low point of the year, reached in 
the week ended Sept. 19. The 
price average of 21.98 for the car 
and truck companies compares 
with the low of 20.40, reached in 
the week ended Sept. 12, a recov- 
ery of 1.58 points. The 17.86 av- 
erage for the parts and accessory 
group compares with the year’s 
low of 16, a gain of 1.86 points. 
The tire and rubber group 
reached its low for the year of 
15.09 in the week ended Aug. 8, 
from which it has recovered 0.36 
of a point. 

Recovery of some of the indi- 
vidual automotive stocks from 
their low points of the year is 
shown in the following table: 
Year’s Oct, 

17 
4 2834 
4 12% 
4 5314 
§ 24% 

17% 
4 361% 
5 16% 

25 


companies 
sories 
aol 


Gain 
12% 
25% 


Auburn 

Bendix 

Bohn A, & B 
Borg-Warner 

Briggs Mfg. 

Chrysler 

Eaton Mfg. 

Electric Auto-Lite ... 
Firestone 

General Motors 
Goodrich 

Goodyear 
Graham-Paige 
Hudson 

Hupp 

Libbey-Owens Ford.. 2 
Mack 

Motor Products 
sour Wheel 


57% 
678 


14% 
§ 30% 
9% 


Stewart-Warner 
Studebaker 
Timken Roller 2954 55% 

Libbey - Owens - Ford Glass Co. 
this week declared the regular 
quarterly dividend of 30 cents a 
share on its capital stock, payable 
Dec. 15 to stockholders of record 
Nov. 30. This company had a net 
profit in the first nine months of 
this year of $1.11 a share, as 
against $1.44 in the like period of 
1933. 

National Automotive Fibres, 
Inc., declared a dividend of $1.75 
on account of accumulations on 


f 


AUTOMOTIVE DAILY NEWS, SATURDAY, OCTOBER 20, 1934 


Merger Rumors Cause Flurry In Motor Shares 


its preferred stock. After giving 
effect to this dividend, arrears 
will amount to $17.50 a share as 
of Dec. 1, next. 

Clark Equipment was a feature 
of the stock market dealings in 
automotive equipment issues early 
this year, advancing more than a 
point on Monday to around $16 a 
share. No regular dividend rate 
has been established on this stock 
but payments thus far in 1934 
have totaled 60 cents a share, as 
against 25 cents for all of 1933. 
There was talk of still more lib- 
eral distributions but this was all 
unofficial. 

All outstanding bank loans of 
the H. H. Franklin Mfg. Co. have 
been purchased through a Syra- 
cuse, N. Y., attorney. The loans 
amount to about $2,500,000. 


Twin Coach Reports 


Upturn in Trade 
Kent, O., Oct. 19.—Development 
of new style buses and delivery 
cars is boosting the business of 
Twin Coach Co. The company 
is now employing regularly about 
550 persons, according to officials 
of the firm. 
Unfilled orders for 75 of the 
vehicles insure full time opera- 
tion of the plant for months. 


Budd Buys Bearings 

Canton, O., Oct. 19.—The Edward 
G. Budd Co. of Philadelphia, has 
placed an order with the Timken 
Roller Bearing Co., for bearings 
and boxes to be used on the two 
new speed streamlined “Zephyr” 
trains being built for the Chicago, 
Burlington and Quincy railroad. The 
two trains will operate on high speed 
schedule between Chicago and the 
Twin Cities, 


Transue & Williams 

Alliance, O., Oct. 19.—Transue & 
Williams Steel Forging Co. here, 
reports for a quarter ended Sept. 
30, net loss of $50,419 compared 
with a net profit of $3,740 in the 
Sept. quarter in 1933. For nine 
months ended Sept. 30, net loss was 
$57,154 compared to net loss of 
$69,541, in the first nine months 
of 1933. 


apparent in this group. 


Angell Answers 
Charges Made in 
Continental Suit 


Detroit, Oct. 19.—A _ stockhold- 





Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Oct. 19, 3:15 P.M.—Motor shares were quiet on 
the New York Stock Exchange today, settling down after 
their activity earlier in the week. The price tendency 
was toward slightly lower levels with no serious selling 


them further than to say that we 
emphatically deny each and every 
one of them,” Angell said, “and 
that we will take the first oppor- 
tunity to definitely and positively 
disprove every misstatement 
made. 

“This suit appears to be the 
outgrowth of an attempt made 


ers’ suit was begun in Circuit 
Court against William R. Angell 
and four other officers and di- 
rectors of the Continental Motors 
Corp. asking an accounting of 
the company’s funds on_ the 
grounds that the defendants have 
dissipated some $16,000,000 of the 
firm’s money in the past four 
years. 

The complaint charges that the 
defendants profited personally to 
a large extent through their al- 
leged unlawful acts. 


last summer by certain persons 
to gain control of the company’s 
affairs. It is evidently brought 
as a continuation of those efforts 
by Eastern stockholders who had 
625 out of a total of 2,448,652 
shares. 

“The company recently has 
booked substantial orders aggre- 
gating $2,000,000 and it appears 
that the persons behind this suit 
are seeking to gain control at a 
time when the company’s pros- 
pects are definitely on the up- 

The other officers and directors} grade and better than at any 
named in the suit were Benjamin] time during the past four years.” 
F. Tobin and Craig Keith, of eae a 
Detroit, and James H. Ferry and : 
Roger Sherman, of Chicago. American Brakeblok 

The suit was brought with the Detroit, Oct. 19.—Construction of 
approval, it was set forth, of the} a new factory and office building 
Stockholders’ Protective Commit- has recently been started by the 
tee of the Continental Motors ae ees Ciee. See 

: 2 Ww ullding v1 vic a 
Corp. in New York through the napeans of 55 nn cent S available 
local law firm of Welsh, Bebout space. Constant growth in sales of 
& Hill. American Brakeblok brake lining, 
President Angell in a statement 


and the requirements of the com- 
termed charges made in the suit] P@"ys. new product, American 
“ridiculous on their face.” 


Brakeblok fan belt, have _ necessi- 
Maas tated this addition to productive 
“We do not care to dignify 


capacity. 
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CHICAGO 
Asbestos Mfg. 


~ 


Bastian Blessing 


Bendix Aviation 
Sorg-Warner 
Houdaille-Hershey 4 
Houdaille-Hershey 
Modine Mfg. 
Perfect Circle 
Pines Winterfront 


DETROIT 
Hall Lamp Co. 
Hoover Steel Ball ¢ 
Parker Rust Proof 
Timken-Detroit 


Franklin Plant 
To Start Output 
By April, Report 


Syracuse, N. Y., Oct. 19.—That 
the plant of the H. H. Franklin 
Mfg. Co. will soon be reopened 
and the production of a new 
Franklin air-cooled car started 
not later than next February be- 
came a definite probability this 
week when John E. Williams, 
formerly the company’s _ sales 
manager, appeared on the scene 
as the representative of a finan- 
cial group, or syndicate, which 
proposes to organize a new cor- 
poration and acquire the business 
and assets of the Franklin indus- 
try, in bankruptcy since last 
April. 


Taking a decisive step along 
this line the so-called Williams 
group announced through Alex- 
ander H. Cowie, a leading Syra- 
cuse corporation lawyer, that it 
had completed arrangements to 
purchase from creditor banks all 
of the bank loans of the Franklin 
company, aggregating about $2,- 
500,000, including accrued interest. 
This deal virtually places the 
Williams group in control of the 
Franklin situation, as the bank 
loans constitute the main indebt- 
edness of the company. 

To Bid in Assets 

It is expected that the group 
will bid in the Franklin business 
and assets when they are offered 
for sale in bankruptcy proceed- 
ings, within 30 days, the proceeds 
of the sale being used to pay off 
general creditors and clean up 
unpaid city taxes. These taxes, 
plus penalties, amounted to $301,- 
455.32 on Sept. 1, but the city ad- 
ministration, under a special or- 
dinance to be passed by the 
common council, has agreed to 
accept a_ substantially smaller 
sum in full payment of the obli- 
gation. 

Of course, there is the possi- 
bility of other interests  out- 
bidding the Williams group in the 
final “showdown,” but in any 
event it appears certain that the 
Franklin plant will be in opera- 
tion in time to market a new 
Franklin air-cooled car by next 
April. The interests associated 
with Williams, apparently with 
sufficient financial backing to 
initiate their program, already 
have built an experimental model 
of a new car to retail at a lower 
price than any of the existing 
Franklins, 

Williams resigned as sales man- 
ager of the Franklin company 
last January. From March until 
September he was a deputy ad- 
ministrator under Gen. Hugh S. 
Johnson of the NRA, in connec- 
tion with the graphic arts code. 


Backers Unknown 

Neither Williams nor Attorney 
Cowie would reveal, or even indi- 
cate, the identity of the group 
which has bought the Franklin 
notes and plans to produce a new 
Franklin air-cooled car, but it is 
known that negotiations on the 
project have centered largely in 
New York City and have been 
encouraged by certain banking 
interests. Nothing in the nature 
of a combine with any other 
automobile maker, or makers, is 
contemplated, it was stated in 
responsible quarters. 


This latest development has no 
connection with the recent post- 
ing of a certified check for 
$10,000 as evidence of good faith 
in connection with an offer, by 
unidentified parties, for the pur- 
chase of the Franklin plant. 


GMAC Branch . 

New York, Oct. 19.—During the 
month of September the state bank- 
ing department granted authoriza- 
tion to the General Motors Accept- 
ance Corp., New York, to open and 
maintain branch offices at 1 Hanson 
Place, Brooklyn, and at 31 Mamar- 
oneck Ave., White Plains. The 
GMAC also opened an office in 
Columbia, S. C., in the same month. 





HERES WHY 
WE MAKE 





Dodge and Plymouth Cars and Dodge Trucks 
Give Widest Market Coverage... Have Greatest 
Public Preference, Say Dealers Everywhere 


UST look at the facts and 

you will understand why 
reports of steadily-growing 
sales and profits continue to 
pour in from Dodge dealers 
all over the country. 

What other franchise offers 
you so many opportunities for 
profitable sales as Dodge and 
Plymouth? Profits from not 
one, but three money- 


Profits From The Start 





“We have just completed our 
second full month with Dodge 
and Plymouth and want you to 
know how pleased we are with 
this line. The first month we sold 
47 new cars and in our second 
month we sold 50. We are very 
happy with our connection.” 
Glenn E. Thomas, (above) Glenn 
E. Thomas Company, Long 
Beach, California. 


Profitable 
and Thoroughly 
Satisfactory 


“The Dodge-Plymouth franchise 
has been profitableand thoroughly 
satisfactory. The unusual cover- 
age it gives us with Dodge and 
Plymouth cars and Dodge trucks 
permits us to continuously en- 
croach on competition.” Ephraim 
Brenner, (right) M. Brenner & 
Sons Motor Co., Harrisburg, Pa. 


makers! Profits from Dodge 
passenger car sales. Profits 
from Plymouth passenger 
car sales. Profits from Dodge 
truck and commercial car 
sales! 
Andmarketcoverage! With 
Dodge and Plymouth, 95 out 
of every 100 passenger car 
buyers are live prospects. And 
the great Dodge truck line 


gives you over 98% coverage 
of the commercial market! 

Profit-minded dealers are 
invited to get the complete 
facts about this unique fran- 
chise, without obligation. 
Write or wire today in con- 
fidence to A. vanDerZee, 
General Sales Manager, 
Dodge Brothers Corporation, 
Detroit, Michigan. 





Regret Not Joining 
Sooner 


Co., Bozeman, Montana. 


“After several months’ investi- 
gation of the different fran- 
chises, we decided that the 
Dodge and Plymouth line 
covered a larger market with 
both cars and trucks. After the 
few months we have had it, 
our only regret is that we did 
not sign this contract sooner. 
It has been merely a matter of 
delivering cars and not so 
muchsellingthem.”C. R. Pence, 
(above) Adams- Pence Motor 








BIGGER PROFITS 
WITH DODGE-PLYMOUTH 








Profits Worth Working For 


“Can truthfully say that the past 3 months 
have been the happiest and most successful 
in my 21 years’ experience in the automobile 
business. The margin of profits on all our 
Dodge and Plymouth units gives us some- 
thing to go out and work for.” Arthur 
Vokes, Kammer Motor Sales, Detroit, Mich. 


Steady Money-Maker 


“We are happy to say that we made money 
the first month we had the Dodge-Plymouth 
line and have continued to make money since 
that time. It is a franchise which will keep 
you busy whether you want to be or not. 
We are pleased with our association with 
your company and entirely pleased with the 
line.” J. C. Hudgins, Hudgins-Luhring, Inc., 
Norfolk, Virginia. 





